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UST BECAUSE the strike has 

been indefinitely postponed, don’t 
take it for granted that the labor 
troubles of the industry are over. 
Far from it, for the sword of 
Damocles, the shape of the in- 
iquitous Wagner Bill hangs over 
the heads of all of us in the auto- 
mobile industry, over all industry 
as a matter of fact. Vigorous 
steps must be taken to avert any 
such calamity to business as the 
passing of that measure that 
would put the AFL in the driver’s 
seat. 

There’s nothing like the voice 
of the people to stop such legisla- 
tion as this, and the most effec- 
tive weapon in the fight on the 
Wagner Bill is the telegraph. If 
you haven’t already done so, shoot 
wired protests to President Roose- 
velt and your senators and con- 
gressmen, Tell them how you 
stand, and get your friends to do 
likewise. A few dollars spent in 
telegraph tolls is the best invest- 
ment you can make at the present 
time, for if the Wagner Bill be- 
comes a law, it is going to affect 
you personally as one of the auto- 
mobile industry. 


BUT DON’T DELAY — WIRE 
TODAY AND PROVE TO ME 
THAT YOU HAVE BY SEND- 
ING ME CARBONS OF YOUR 
TELEGRAMS. 


THIS COMMENTATOR is not 
the only one who has come out 
into the open in discussing the 
Wagner Bill and what it means 
to industry in general. Arthur 
Brisbane, whose “Today” column 
is read by millions, has taken two 
shots at the labor troubles of the 
industry. You read the first one 
in the ADN “extra” of March 19 
and the second one appeared in 
the Hearst dailies Tuesday. 


In this Brisbane said, “It is cer- 
tain that if unions had run the 
automobile industry from the be- 
ginning there would not be 
twenty-five million automobiles 
running in the United States now, 
or five million either. The de- 
velopment of the automobile in- 
dustry depended on new ideas, 
skilled engineering and labor-sav- 
ing devices, such as the mass pro- 
duction line that brings the work 
to the worker, instead of letting 
him waste half the day running 
around trying to remember where 
he left some tool. 

And he adds that “union labor 
can hardly complain of a system 
that has given new jobs to mil- 
lions, at improved wages, while 
supplying the people with more 
than twenty-five millipn automo- 
biles. If wise, union labor will not 
be too domineering with an indus- 
try in which labor has played the 
part of standing where it was told 
to stand, and turning the screw 
that it was told to turn.” 

a a * 


ANOTHER FAMOUS columnist, 
B. C. Forbes, whose stuff you read 


(Continued on Page 14) 


Labor Peace Looms: 


Foes Deluge Wagner Bill 


Protests Fill 
Capitol Mail 


» 


Sacks to Brim 


People in All Walks of 


Life Write and Wire De- 


mand to Spike Measure 


(By wire from Washington Bureau) 

Washington, Mar. 23. — While 
proponents of the Wagner Bill for 
the extension of the National 
Labor Board and abolition of 
the so-called company union have 
been having their field day at 
the hearings before the Senate 
labor committee, a tremendous 
volume of protest has been reg- 
istered against the measure be- 
hind the scenes. From every 
quarter of the country, the White 
House, the Senate and House 
labor committees, and members 
of both branches of Congress 
have been deluged with denunci- 


ations of the measure. 
These have come not only 
from industrial and _ business 


leaders but from workmen in all 
trades, from farmers and farm 
organizations. From consumer 
groups, from economists and oth- 
ers who see only disaster ahead 
if the bill becomes law and 
establishes an industrial dicta- 
torship by the American Federa- 
tion of Labor. 

None of this tremendous tide 
of opposition has made its public 
appearance as yet. Routine pro- 
cedure has acted as a preventa- 


(Continued on Page 2) 





Against Wagner Bill? 


If you have not written to your representatives and Presi- 


dent Roosevelt to kill the Wagner Bill do it NOW! 


This bill 


threatens your freedom and the freedom of you workers and 
rescinds their rights and yours in the conduct of your mutual 





affairs. WIRE 


Feb. Sales Are 
235.376 Units 
Census Shows 
ADN Estimate Was Within 
5,000 Units of Gov’t 


Survey Figures 








Detroit, Mar. 23.—February fac- 
tory sales of automobiles manufac- 
tured in the U. S. were shown by 
the Census Bureau today to have 
totaled 235,376 vehicles compared 
with 161,086 in January; 106,888 in 
February, 1933, and 117,418 in Feb- 
ruary, 1932. Of the February total 
190,253 were passenger cars. 

This official sales figure is with- 
in 5,000 units of the production 
estimate for February made in the 
Mar. 3 issue of ADN. At that time 
it was stated that careful esti- 
mates from factory reports 
showed production would reach 
approximately 240,000 units. 

(Continued on Page 2) 


TODAY TO KILL 
HAVE NOT ALREADY DONE SO. 


THIS BILL IF YOU | 





Pierce-Arrow 
Announces Its 
New Car Line 


Latest Models Priced at! 
Lowest Figure in 
Firm’s History 


Buffalo, Mar. 


23. Persistent 
rumors of an early 


Spring intro- 


duction of a new fine car were 
verified today when Roy H. 
Faulkner, vice-president of The 


Pierce-Arrow Motor Car Co., an- 
nounced a new Pierce-Arrow line 
|of eight-cylinder cars beginning 
| at $2,195 for the Club Brougham. 
| This is the lowest Pierce-Arrow 
| price in the history of the com- 
pany. The new line is an addi- 
| tion to the present higher-priced 
Pierce-Arrow eights and twelves 
introduced in January. 

| This new car is typically Pierce- 
| Arrow in design, construction and 





(Continued on Page 8) 


Motor Leaders in Capitol 





Automobile executives at their conference with President Roosevelt in Washington this week. Among 
those at the conference were (left to right): Donaldson Brown, General Motors; A. P. Sloan jr., president 
of General Motors; Alvan Macauley, president of Packard; Walter P. Chrysler, head of Chrysler Motors, 
and his attorney, Nicholas Kelley; C. W. Nash, president of Nash Motors; John T. Smith, legal counsel 





Vhoto by Wide-World. 





for General Motors, and Roy D. Chapin, Hudson president. 


Washington 
Hopeful For 
Decision Soon 
Parleys With President 


Continue Into 
Saturday 





By WILLIAM ULLMAN 


Washington, Mar. 23.—The ex- 
pected climax in negotiations for 
a settlement of the controversy 
between motor car manufactur- 
ers and their employes failed to 
materialize here late today after 
a series of afternoon conferences 
between General Hugh S. John- 
son and both parties to the dis- 
pute. 

As the sessions began, General 
Johnson promised the _ union 
chiefs that a definite program 
for adjustment of the dispute 
would be offered before the day 
ended. 

As the evening wore on, how- 


ever, and no concrete plan of 
settlement appeared, it was in- 
dicated that the negotiations 
would extend through another 
day. Hopes for a satisfactory 
adjustment, however, were notice- 
ably brighter in administration 


circles. 

Today brought substantial hope 
for an amicable adjustment of the 
controversy for the first time 
since the motor manufacturers 

(Continued on Page 16) 


Wage Seales 
Are Increased 


10% in Plants 


Detroit, Mar. 23.—Readjustment 
of wage scales equivalent to an 


| increase of 10 per cent in all au- 


tomobile manufacturing plants 
connected with the National Au- 
tomobile Chamber of Commerce 
was being put into effect today. 

The scale gives workers the 
same pay for 36 hours’ work 
formerly paid for 40 hours. 

In Buick and Fisher body plants 
formal notices were posted an- 
nouncing the new scale. 

In Hudson, Packard, Chevrolet, 
Chrysler and all auto manufac- 
turing plants of the General Mo- 


tors, the new deal in pay was 
going into effect in routine 
manner. 


Advanced 8 Days 

Under agreement of the NA- 
CC with the NRA administrator, 
the scale was to be in effect 
throughout the industry not later 
than Mar. 31, 

The Ford Motor Co., while not 
a member of the NACC, already 
had announced an increase in 
pay, having returned to $5 a day 
basis two weeks ago. 

An official of the Hudson Motor 
Car Co. explained that owing to 
pressure of production schedules 

(Continued on Page 2) 
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New S.A. E. Officials 


U.S. Secretary of Labor 


Charts Recovery Course 


Detroit, Mar. 23.—The extent 
to which Michigan has shared 
in the recovery made by the 
country during the past year was 
outlined in detail here today by 
Miss Frances Perkins, U. S. Sec- 
retary of Labor. 

Miss Perkins is the first woman 
ever to sit in the Cabinet of a 
President of the United States. 
Her talk was made before several 
hundred persons and was part 
of a series of public lectures here. 

In her speech quoted figures 
showing factory employment in 
Michigan has risen 68.8 per cent 
since last March. In the same 
period, she said, payrolls have 
increased 146.4 per cent. 

Strides in Michigan 

“Michigan’s great strides to- 
ward recovery are founded prin- 
cipally on a 41.5 per cent increase 
over 1932,” she said. 

“How was this possible? It was 
brought about largely through the 
increased incomes of farmers in 
the South and West, of industrial 
and mine workers. 

“These increased incomes have 
boosted automobile registrations 
more than 50 per cent in all the 
Southern states except Florida, in 
Ohio, West Virginia, Oregon, 
Idaho, Nebraska and North Da- 
kota; also in Montana, Washing- 
ton, California, Arizona and the 
mining areas of Illinois, Indiana 
and Kentucky. Michigan also is 
in this class. Most of the other 
states also have increased regis- 
trations up to 30 per cent. 


Improvement Shown 

“The improved situation in the 
automobile industry is reflected 
in the entire business situation in 
Detroit. The daily average of 
passengers carried in your street 
ears, the sales of electric power 

Wagner’s Bill would wrangle 
away the control of your busi- 
ness. Wire and write your rep- 
resentatives to kill it in the 


eggs. 


for industrial purposes, the 
dwindling number of families on 
your public welfare rolls, all are 
barometers of the upward trend.” 

The fact that Detroit business 
recovers because the Southern 
cotton grower, the Illinois corn 
farmer and the Kentucky miner 
have more money in their pockets 
illustrates the inter-relationship 
of the American economic system, 
Miss Perkins said, and the need 
for proper balance of the whole 
system. 

The increasing severity of the 
depression between 1929 and the 
early part of 1933, she said, was 
due principally to the constantly 
widening divergence between the 
income of the farmer and the 
price of the products he wanted 
to buy. Thus their ability to con- 
sume the products of industry 
progessively diminished, she 
pointed out. 

1914 Price Level 

“Between June, 1929 and Feb- 
ruary, 1933, the average whole- 
sale price of farm _ products 
dropped by 60.4 per cent, as com- 
pared with an average decline 
of only 32 per cent in non-agri- 
cultural commodity prices,” Miss 
Perkins said. 

“The price the farmer paid for 
family needs processed foods, 
clothing, household goods, build- 
ing materials and general oper- 
ating expenses—on Mar. 15, 1933, 
the low point of the depression, 
was just about the level of 1914. 
But the price he received for his 
products was exactly one-half 
that of the average of the same 
pre-war year. 

“He was getting 50 cents for 
the products which netted him| 
$1 before the war, but he was| 
paying a dollar for the products 
which cost him a dollar at that} 
time. 

“Between 1929 and 1933, the} 
cash income of farmers fell on| 
the average about 36 per cent, | 
while the average factory pay- 
roll fell by 39 per cent. 

“Under the recovery program, | 
agriculture has made rapid strides | 


toward regaining its. relative 
losses in comparison with indus- 
try. The average wholesale price 
of farm products has risen 49.9 
per cent in the last year, while 
the wholesale price of non-agri- 
cultural products gained 19.5 per 
cent in price. 

“The farmer last month was 
receiving 76 cents for the prod- 
ucts which brought him $1 be- 
fore the war, whereas a year ago 
he was getting 49 cents for them. 


Wage Earner Gains 
“The wage earner also has 
gained from the recovery pro- 
gram. in the last year, fac- 
tory employment increased 33.4 
per cent, and payrolls 66.5 per 
cent. The estimated weekly ad- 
dition to factory payrolls during 

this period was $67,000,000. 


“In March, 1933, there were 551 
persons employed in factories for 
every 1,000 so employed in 1926, 
and 33 cents was being paid out 
in wages for every $1 paid in 1926. 
Last month, there were 735 per- 
sons employed in factories for 


Bad Bills cannot become bad 
laws if you protest. Wire your 
representative today to kill the 
Wagner Bill. 


every 1,000 in 1926, and more than 
55 cents was being paid in wages 
for every dollar in 1926.” 

Industrial balance is the whole 
objective of President Roosevelt’s 
recovery program, according to 
Miss Perkins, 

“NRA is a new effort aimed at 


restoring the balance of the econ- | 
omic scales by improving the in- | 
come of labor because of the gen- | 
recognition that the only) 


eral 
way to build an internal market 
for mass production of goods is 
to build up the purchasing power 
of wage earners and farmers,” 
she said. 
Auto Strike Up 

In answer to a woman in the 
crowd who asked: “Is there any 
justification for the AFL to call 
the automobile strike?” Miss 
Perkins said: 

“T don’t know. 
can be answered only after study- 


ing a variety of conditions. A 
categorical answer is impossible. | 

“IT am very hopeful that the 
strike has at least been post- 
poned. I have great faith in the 
possibilities of the American 
mind, both industrialist and 


worker, to reason intelligently and 
practically. I am now prepared 
to believe we will arrive at a solu- 
tion and out of understanding of 
each other’s problems will come 
that industrial stabilization which 
is so necessary.” 


1.200 Settle Strike, 
Racine Plant Opens 


Racine, Wis., Mar. 23.—Twelve 
hundred striking workers at the 
two J. L. Case Co. factories here 
went back to work today. The 
strikers were awarded a 15 per 
cent wage increase for laborers 
and a minimum wage of 45 cents 
an hour for piece workers. The 
previous minimum was 38 cents. 
The Case Co. also agreed to col- 
lective bargaining. 


That question | 











John A. C. Warner (center), secretary and general manager of the 
Society of Automotive Engineers, has named E. F. Lowe (left) as 
assistant general manager, and C. B. Whittelsey jr. (right) 
assistant secretary. 





Haynes Returns 
To Industry as 


Code Authority 


Washington, Mar. 23.—Freder- 
ick J. Haynes, prominent figure 
in the automobile manufacturing 
industry, be- 
came adminis- 
tration member 
of the code au- 
thority for the 
industry yester- 
day, succeeding 
K. J. Ammer- 
man. The shift 
which again 
identifies 
Haynes with the 
industry after a 
period of inac- 
tivity, is the re- 
sult of the policy of the adminis- 
tration to relieve officials of code 
authority responsibility. Ammer- 
man, a deputy administrator of 
the NRA, henceforth will devote 








F. J. Haynes 


his entire time to his official | 


duties. 
Haynes has been identified with 
the industry for many years, dur- 





Bad Bills cannot become bad 
laws if you protest. Wire your 
representative today to kill the 
Wagner Bill. 


ing which time he has occupied 
many prominent positions, among 
them the 
Brothers and the Durant Motor 
Co. He served several terms as a 
director of the NACC and was 
president of the Detroit Board of 
Commerce. Mr. Haynes also has 
been identified with the Franklin 
Automobile Co. as factory man- 


ager, vice-president and a mem-| 


ber of the directorate. 





Goodyear Earnings 
Los Angeles, Mar. 23.—Good- 


year Tire & Rubber Co. of Cal- | 


ifornia, Inc., and wholly owned 
subsidiaries report for a year 
ended Dec. 31, 1933, net loss of 
$300,432 after depreciation, in- 
terest and taxes, comparing with 
net loss of $200,514 in 1932. Good- 
year Textile Mills Co., controlled 
by Goodyear Tire & Rubber Co. 
of California, report for year 
ended Dec. 31, 1933, net profit 
of $135,844 after charges and 
taxes, comparing with $134,842 in 
preceding year. 


presidency of Dodge | 


Wage Scales 
Are Increased 
10% in Plants 


(Continued from Page 1) 


many workers were getting in a 
48-hour week, the limit on hours 
under the agreement, and were 
being paid under the new deal. 
Hudson Schedule 

He said: 

“The agreement calls for an 
average week of 36 hours over 
the year, but production sched- 
ules will govern the number of 
hours, inside the 48 hour per 
week limit. Just now the gen- 
eral run is in excess of 36 hours 
weekly. When production slacks 
the schedule will be adjusted to 
balance the year’s work to a 36- 
hour basis.” 

An official of the Hupp Motor 
Car Co. said: 

“We were prepared to put the 
new scale into effect by Mar. 31, 
but the threatened strike of the 
past week has held up these 
plans, and there may be delay 
unless quick action is taken at 
Washington. We propose to fol- 
low out the NACC agreement to 


| the letter.” 





E. F. Roberts, vice-president in 
charge of manufacturing at the 
Packard Motor Car Co., said: 

“We have been operating under 
the new schedule calling for 36 
hours of work per week and a 
10 per cent increase in salary 
since Monday. Everyone in the) 
plant to whom the code is ap-| 
plicable receives this.” 


A.D.N. Estimate 
Within 5,000 
Of U.S. Figures 


(Continued from Page 1) 

A survey of production indicates 
that the March schedules will 
reach considerably above 240,000 
units. Problems encountered 
earlier in the season and which 
held up factory schedules have 
now been ironed out and, barring 
unforeseen eventualities, factory 
lines throughout the industry are 
expected to work at their maxi- 
mum for some time to come. Large 
files of back-orders are in evi- 
dence at practically all plants. 





Staff at Chevrolet Parts Depot 





Eighty employes have been retained to handle the work at the new Chevrolet parts warehouse that 
opened here Mar. 15. Stock to the value of $300,000 is stored in the 30,000 bins of the three-story build- 
ing at 435-455 Amsterdam Ave. 





Temporary NRA 
Members Named 
By Freight Heads 


Washington, Mar. 23.—The Na- 
tional Code Authority for the 
Trucking Industry this week an- 
nounced the appointment of 
temporary members of code au- 
thorities for the following 18 
states: Arkansas, California, 
Connecticut, Georgia, Idaho, In- 
diana, Maine, Michigan, Minne- 
sota, North Carolina, Ohio, 
Oklahoma, Pennsylvania, Rhode 
Island, Tennessee, West Virginia, 
Wisconsin, and Wyoming. These 
appointments were made upon 
recommendations of the au- 
thorized associations in the re- 
spective states by the National 
Code Authority with the approval 
of the NRA. 


Code authorities approved are 


announced as follows: 

B. C. Rotenberry, H. A. Tune, Robert L. 
Sharp, Little Rock; Robert Black, Eldorado, 
Ark.; Jos. F. Vizzard, San Francisco; Harold 
Frasher, Fresno; Ben F. Morris, Oakland; 
Brynn Belyea, Howard M. Lang, C. G. An- 
thony, Los Angeles, Calif.; Everett J. Arbour, 
Hartford; Bryant C. Edgerton, Sharp Mossop, 
Bridgeport; Robert A. Waters, Waterbury, 
Conn.; Jack P. Taylor, Augusta; C. R. Pyron, 
Harry Spring, H. C. Chandler, Atlanta, Ga.: 
W. D. Miles, Boise; Fred Stanton, Payette; R. 


D. Bradshaw, Wendell; W. E. Cragg, Lewis- 
ton, Idaho. 

Ed. J. Buhner, Seymour; George Person, 
Dan Moran, B. A. Arnold, Indianapolis, Ind.; 
lL. E. Porter, Lincoln Clements, Arthur B. 


McKowen, Guy Dunton, Portland; A. J. Cole, 
I. K. Bemis, Bangor, Maine; Paul Scholten, 
Grand Rapids; Albert Herzog, Edward G. 
Rice, Adolph Bazant, John F. Ivory, Detroit: 


Hugh E. McGiverson, Lansing, Mich.; A. W. 
Trenholm, Roy E. Steller, Earl Swain, G. 
Norberg, L. W. Schirmer, Minneapolis; E. H. 


Sherman, 8. St. faul, Minn.; R. S. Koonce, 
Raleigh; R. W. Barnwell, Burlington; John 
L. Wilkinson, Charlotte; W. 8S. Corbitt, 
Henderson, N. C.; H. M. O'Neill, A. W Ken 
erson, Cleveland; O. L. Prior, Orwell; H. C. 
Rodgers, Akron; David J McHugh, Cincin- 
nati; Glenn R. Ward, Columbus, Ohio. 
Evans A. Nash, Oklahoma City; Doane Farr, 


Clinton; B. H. Megginson, Tulsa T. W. Eason, 


Enid, Oklahoma; Harry Gormley, New Castle: 
Edward McCrady, Pittsburgh; Joseph Garner, 
Harrisburg; A. D. Aldrich, Harry E. Boysen 
| Philadelphia; Robert F. Post, Scranton, Pa.: 
George Holley, Wakefield; George H Bennett. 
William Harrell, F. C, Sutherland, D C. 
McQueaney, Providence; C. J. Cawley ‘East 
Providence, R. I.; John MecKelve, Lawrence- 
burg; John Dupes, Knoxville; Otis Vincent, 
Nashville; N. A. Carter, Memphis, Tenn.; W. 
B. Crawley, Clarksburg; H. D. Stuart, Hunt- 
ington; Dr. A. E, Hardy, R. L Fleming, H 
R. Abbot, Cal F. Young, Charleston, W. Va.; 
Henry Schloemer, West Bend; €. J Williams, 





Harvey J. Tidmarsh, Milwaukee, Henry Gloede, 


Racine, Wis.; Worth Garetson, Medicine Bow; 
William Utzinger, Mrs. V. B. Weaver, Pat 
Hennissey, Casper, Wyo. 





Wagner Protests 
Deluge Capital 
‘iiahinaal ie Page 1) 


tive. Congressional procedure 
gives proponents of a bill a hear- 


ing before the opposition is 
granted a voice. Advocates of 
the Wagner Bill, seizing this 


circumstance and anticipating a 
deluge of rebuttal testimony later, 
have done their utmost to build 
up a monumental front in the 
hearings to date. 

No record of the number of 
telegrams and letters voicing 
opposition to the bill is main- 
tained in the Capital but they 
run into the tens of thousands. 

The automotive trade, respond- 
ing to the campaign call sounded 
in the columns of Automotive 
Daily News, has been an enorm- 
ous contributor to the opposition. 
Motor manufacturers, parts mak- 
ers, dealers, and _ stockholders 





Don’t Let Wagner fix your 
wagon. Wire to your represent- 
atives now to kill the Wagner 
Bill. 





have united in sounding their 
determined resistance to enact- 
ment of the measure. At this 
stage of the measures progress 
with two weeks more of hear- 
ings indicated as the opposition 
musters its full strength, it is 
impossible to prophesy the prob- 
able fate of the bill in committee. 
Congressional leaders have in- 
dicated, however, that they have 
been tremendously impressed 
with the volume of opposition 
and that they will allow the 
hearings to continue until all 
shades of opinion have been reg- 
istered fully. 

Foes of the bill are convinced 
that this augures well for a final 
victory. 
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Auto Salesmanship of Higher 
Calibre Inherent In Dealers Code 


Establishment of Weekly Drawing Accounts and Cre- 
ation of Foundation of Trade Integrity Give 
Personnel New Approach to Patrons 


(This is the fifth of a series of articles which will appear 
weekly in ADN in which William Ullman looks a nalytically 
at the various provisions of the automotive retail trade’s code 


of fair competition from the standpoint of their practical meaning 


By WILLIAM ULLMAN 

Washington, Mar. 23.—Motor car salesmanship along 
with used car buying, new car selling and other aspects of 
the business of retailing automobiles has been placed upon 
a new basis .under the aegis of the dealers’ code. It has 
acquired a substantiality and dignity that are in sharp 
contrast with the tattered despair into which it had 
declined. 

As the more frank critics of P— 
the pre-code era in the retail au-| small drawing account has tended 


tomobile trade put it, the busi-|to develop a mental attitude, an 
ness had become pretty much of a/| improved mood, which contributes 








racket and the salesman was 
forced to regard himself as part 
of it. He lived a hand-to-mouth 
existence. He moved from one 
job to another. He was identi- 
fied with a _ profession whose 
members had no cause to feel 
anchored. His calling, offering 
a pitiable reward for loyalty, got 
very little of it and that circum- 
stance occasioned no surprise. 
Victims of a System 
When they met to work out 
their program under the NRA, 
leaders of the retail automobile 


trade recognized that the quality | 


of salesmanship in what should 
be the _ greatest 
venture of them all was of medi- 
ocre order. They did not blame 
the employe for the situation; at 
least, the more fair-minded of 





Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 
them did not. They recognized 

salesmen to a large extent as the 
victims of a system. 

The morale of the entire enter- 
prise was at a low ebb as it in- 
evitably must have been after 


four years of depression accentu- | 


ated by an equal interval of des- 
perate competitive practices. 

Chief of the fruits of the deal- 
ers’ code from the standpoint of 
the salesman is that it makes a 
drawing account for him a legal 
requirement, These drawing ac- 
counts, with weekly 
based upon the population of the 
city in which he works, assure 
the salesman of a regular income. 
With a maximum scale of $17.50 
in the largest cities, the income 
is by no means munificent. It 
is designed, however, to take care 
of life’s absolute necessities. 


This material effect is out- 
weighed by several psychologic 
ones. The latter grow out of the 
fact that the motor car salesman 
no longer is in a class with the 
commission - selling door-to-door 
canvasser. He goes to his pros- 
pective patron as a paid repre- 
sentative of a merchant dealing 
in a commodity that is marketed 
today on a basis of the highest 
integrity. 

Changed Attitude 

The motor car salesman 
longer need regard himself 
the 
merchant out to make a deal re- 
gardless of cost, 
get patronage even though he 
must make enormous concessions 
to get it. He can approach his 
prospect as a moral equal, not 


no 
as 


as the result of a small drawing | 


account but the product of the 
new integrity upon which his bus- 
iness is conducted. 


The retail code has made the 
automobile salesman a man with 
a job, by no means the best pay- 
ing one in the sales field but one 
which links him definitely with 
the company he represents as a 
weekly pay check always has had 
a way of doing. Moreover, the 


merchandising | 


minimums | 


servile representative of a} 


determined to} 


| toward a greater earning power. 


This result of the code was not 
| perceived at once by the retail 
automobile salesman as a group. 
| The new method of operation did 
not appeal to him at once as hav- 
|ing the value which he now sees 
in it. It called upon him for a 
| different technique and in many 
| instances his disposition was to 
| apologize for the code in his deal- 
ings with prospective patrons. 
End of the Racket 

His employer’s freedom of ac- 
tion in buying used cars and 
selling new ones suddenly was 
curtailed in the interest of the 
trade as a whole. So, correspond- 
ingly, was that of the salesman. 
It was his job to break the news 
to the motor buying public that 
|the situation with regard to the | 
|buyer’s erstwhile dominance in 
| the deal had vanished. The sales- 
man did not welcome the task, 
which is not altogether unnatural. | 
| That first reaction, however, was | 
| Shortlived in the case of the prog- 
ress.ve salesman who recognized 
that the code was destined to 
clothe his job with a new respect- | 
ability. He and his employer are | 
co-equal with the customer and | 
he saw the change as one of the 
most significant that could have 
|happened to him. These fore- 
| sighted members of the profession 
| have done and are doing excellent 
|missionary work apparently 
}among those of their associates 
| who have been unable to see, and 
|} adjust themselves to the change. | 
Where does the dealer get off 
|in this new arrangement? Is he 
|required to pay non-producers 
among his salesmen a weekly sal- 
ary, to support them in idleness | 
merely because the new deal en- 
visages every employed individual 
as worthy of a living wage? 


Must Get Results 


There is nothing in the code 
which says so. The right of the | 
dealer to select his salesmen is 
in nowise abridged nor limited. 
He need not keep the non-pro- 
ducer even a week if he is certain 
the venture is going to result in 
a loss to him. 

On the other side of the picture, | 
he commands the services of a 
more self-resepcting, enterprising 
j}and progressive group of salary- 
plus commission employes than 
ever before. If he does not, he 
has only his capacity for selecting 
the right group to blame for his 
plight. 

No reasonably fair critic of the 
| provisions of the automobile re- 
tail code can fail to see extremely 
| praiseworthy possibilities in the 
relationship it has created be- 
tween the dealer and his sales- 
|man, and vice versa, as well as 
|that between the dealer and his 
patrons. Hundreds of retailers 
are turning these possibilities into 
actualities in the day by day 
progress of the trade under the 
code. 

(The sixth article of this 
will appear in ADN, Saturday, Mar. 
30.) 





series 











| Chrysler 


Philadelphia Racket 
Hits Service Men 
Philadelphia, Mar, 23.— 

Here’s a new racket that 

is mulcting substantial 

sums from service stations 
here: 

The service station re- 
ceives a telephone call pur- 
porting to come from an 
insurance company, re- 
questing the station to send 


its tow car to a designated 
place to meet the company 
adjuster, and for the driver 
to bring $15 or $25 to pay 
towing and storage charges. 


When the driver arrives 
on the scene the “adjuster” 
meets him, takes. the 
money, and goes into the 
“office” to arrange the re- 
lease. Where he goes from 
there hasn’t been found out 
yet. 


Deliveries Hit 
Peak on Chrysler 
Airflow Models 


Retail 





Detroit, Mar. 23. deliv- 


}eries of Chrysler and Plymouth | 


cars by Chrysler dealers passed | 
the 3,000 mark in the week ending 
Mar. 17, the peak since the intro- 
duction of the Airflow line. This 
represents an increase of 23.3 per 
cent over the preceding week and 
an increase of 203.9 per cent over 


|}the corresponding week of 1933, 


when the motor car industry was 


| at a low ebb because of generally 


bad business conditions. It is! 
also 150.7 per cent better than 
the corresponding week of 1932. 


The over-all picture for the first 


/11 weeks of 1934 is highly satis- 
| factory for Chrysler dealers, offi- 


Don’t Let Wagner fix your 
wagon. Wire to your represent- 
atives now to kill the Wagner 
Bill. 


cials report. Their deliveries of 
and Plymouth cars in 
that period is 38.8 per cent ahead 
of the corresponding period of 
1933 and 64.1 ahead of the same | 
11 weeks of 1932. 

Chrysler orders continue to} 
reach the factory, more than 23,- 
000 for Airflow and Chrysler Six 
cars being on hand as of Mar. 22, 
though production has _ been 
greatly speeded up. In the six- 
day working week ending Mar. 17, 
the Chrysler Sales Corp. shipped 





/1920 Chrysler cars to dealers, an 
average of 320 per day. The peak 


days were 425 on the 15th and 
423 on the 17th. 


Striking Men 
Await Moves 
By Companies 


Racine, Wis., Mar. 23.—Striking 
employes of the J. I. Case Co. are 
awaiting a move by company offi- 
cials which will indicate whether 
or not the concern would accept 
the results of a bargaining com- | 
mittee election held Mar. 19 at) 
which the strikers voted for the 
Racine County Workers’ commit- | 
tee to represent them. | 


Striking unions of the Seaman 
Body Corp., Milwaukee, and the 
Nash Motors Co. at Kenosha and | 
Racine rejected Mar. 20 as “un- 
satisfactory and unacceptable” 
the terms under which the com- 
panies had announced they woulda} 


| rehire the strikers. 


The unions renewed their orig- | 
inal demands for a 20 per cent} 
wage increase, union recognition, | 
establishment of seniority rights 
and abolition of group production. 


Here, Meet the ‘Boys’ 





Here are the recently elected officials of the new Borg-Warner 


International Corp. 
Weisse, vice-president, and R. W. 
has been formed to further the 

produced by the several consti 


Left to right, Mathew Keck, sec.-treas., C. E. 


Gifford, president. The company 
export sales of automotive parts 
tuent Borg-Warner companies. 


Plymouth Delivers 7,002 
Cars Week of March 17 


Hudson Sales 
Continue to 


Show Increase 


Detroit, Mar. 23.—Retail sales 
of Terraplane and Hudson 
are now running better than 1,200 
more per week than they did a 
year ago, according to figures just 


released by Chester G. Abbott, | 
of the} 


general sales manager 
Hudson Motor Car Co. 

“For the week ending Mar. 17 
we produced 1,675 units,” Mr. 
Abbott said. “This is a gain of 
approximately 300 cars over the 
week preceding and 
1,213 cars more than we made in 
the same week of 1933. On Jan. 
1 up to Mar. 17 we are approx- 
imately 3,000 cars ahead of the 
same period of a year ago. Or- 
ders coming in from various sec- 
tions of the country indicate that 
we will enter into the spring sell- 
ing season under a full head of 
steam. 


cars | 


is exactly | 


Detroit, Mar. 23.—Retail deliv- 
|eries of Plymouths totalled 7,002 
ears for the week ending Mar. 17, 
a gain of 5.8 per cent over the 
previous week and an increase of 
266 per cent ahead of the same 
week last year, H. G. Moock, gen- 
feral sales manager, announced 
|here today. This is the largest 
retail delivery week of the cur- 


| DON’T WAIT, WIRE to your 
congressman, senator and te 
President Roosevelt today. Ask 
them to KILL THE WAGNER 
BILL! 


rent year and compares with the 
retail delivery point reached the 
latter part of June 1933, Mr. 
| Moock said 
Shipments reached 9,316 cars 
|for the week, as compared with 
1,397 units shipped during the 
same week of last year. This was 
a 1934 gain of 566.9 per cent. 
Unfilled orders as of Mar. 21 
totalled 67,071 as compared with 
9,784 orders on hand the same 
date last year. These figures in- 
clude domestic, export and Cana- 
dian. 








Dodge Dealers Maho 


Further Delivery Gains 


Kleiber Distributor 
For Studebaker in Cal. 
South Bend, Mar. 23.—W. H. 
Edwards, general manager of 
Studebaker’s truck division, an- 
nounces that arrangements have 
been made for the Kleiber Motor 
Co. of San Francisco and Oakland 
to distribute Studebaker trucks in 
nine counties of California. Klei- 
ber will continue to manufacture 
and sell the heavy duty Diesel- 
engine trucks for mountain use. 
Paul Kleiber, head of the Klei- 
ber Truck Co., came to that city 
43 years ago and opened a black- 
smith shop, just as the Stude- 
baker brothers came to South 
Bend 82 years ago and opened a 
blacksmith shop. Kleiber, like 
the Studebakers, was also an ex- 
pert wagon and carriage maker. 


Detroit, Mar. 23.—Dodge deal- 
ers are reported to have put in 
another active week between 
Mar. 11 and 17. During that time, 
they made retail deliveries of 4,- 
212 passenger cars and 952 trucks, 
a total of 5,164 vehicles—as against 
4,732 deliveries recorded for the 
preceding week. In terms of per- 
centages, the delivery increase is 
9.1 per cent. 
| Retail deliveries by Dodge deal- 
ers in the first 11 weeks of this 
year were 35,024 passenger cars 
and trucks. Compared to 15,396 
deliveries during the same eleven 
weeks of 1933, the latest Dodge 
delivery statement marks a gain 


of 127.5 per cent. 
Factory enlargements for the 
manufacture of commercial cars 


and trucks have recently been 
completed. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


us 





WE DO OUR PaRT 
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Out of the Looking Glass 


IKE little Alice in her adventures “thru the looking 
glass” we are finding that the more quickly we at- 
tempt to walk toward an objective the more rapidly we 
seem to get away from it. The objective of Section 7A of 
the NIRA from all intents and purposes was to avoid 
strikes and facilitate peaceful settlement of differences be- 
tween labor and employer. Section 7A outlines definitely 
the rights of labor to bargain collectively through repre- 
sentatives of its own choosing. It does not make collective 
bargaining mandatory, nor does it set forth rules for the 
selection of representatives, other than to state that such 
representative must be selected by the workers. 


In other words the paragraph, as we see it, was designed 
to clear the air of misunderstanding and misrepresenta- 
tion from either side. It also made possible the setting 
up of councils through which employer and employe could 
meet on common ground to discuss differences of opinion 
quietly and without rancor. In accordance with the spirit 
and the letter of this law, automobile manufacturers not 
only have permitted, but have encouraged their workers 
to hold elections at which men to represent them with 
the management were selected. Ninety-five per cent of the 
workers in automotive plants took part in these elections, 
the manufacturers state. To date no proof has been shown 
that the representatives picked at these elections do not 
represent the workers. 

Apparently the American Federation of Labor has held 
Section 7A up to a mirror and from its reversed reflection 
has construed it as meaning that: Collective bargaining 
is mandatory in all plants employing two or more work- 
ers; that elections of representatives must be conducted 

» in halls or meeting places paid for and maintained by the 
workers themselves; that a representative who is also 
an employe and therefore dependent upon the employer 
for his livelihood is thus intimidated and therefore unfit 
to represent himself and his fellows against the boss. 


It is this picture which the A. F. of L. has sold to 
Senator Wagner. It is this picture which Senator Wagner 
now seeks to correct in his opus pending before committee 
in Washington. The Wagner Bill would in effect bar 
intra-shop representation in favor of outside unions. 

Under the Wagner Bill there is little question that the 
American Federation of Labor, or the same rose by some 
other name, would hold a complete monopoly on the labor 
market of the nation. This type of organization could 
dictate terms of labor for the laborer as well as for the 
employer. 

If we see the picture correctly, what the car makers 
would like to avoid and what you as dealers and employers 
would like to avoid, would be the setting up of a national 
labor organization which could require the membership 
of all workers as a prerequisite of employment and which 
could also inject the labor difficulties of other industries 
into our industry through sympathetic strike action. 

Let us come out of the looking glass and view this 
thing sanely. Should automobile workers, well paid and 
contented with their work, be placed subject to strike 
call in sympathetic action with the Pickle Packers Pro- 
tective Assn. when the pickle packers protest packing 
pickles of more than ten protrusions without extra pay? 

Automobile makers don’t want this. We don’t think 
you do. If you don’t, write or wire your protest. 







action would be the thing, 
salaaming is required. 
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[GNORANCE IS THE HOTBED 
in which hatreds flourish. To 
dispel hatreds, educate! 

on” od * 


THE WHITEWINGS UNION 
is said to be in favor of a general 
strike against the motor car man- 
ufacturers, on the ground of un- 
fair competition and conspiracy 
to reduce employment. 

ok * Eo 


No industry is safe in which 
men can rise to power by incit- 
ing dissatisfaction, and profiting 


from disaster. 


* * * 


Nominations for the Most Useless 
Thing in the World 
No. 2—“A tire repair kit on a 
bob-sled.”—Chuck Kyle. 
* * * 


A hick town is a place where 
the younger element considers an 
automobile muffler to be an in- 
tolerable restraint. 

* + + 


The forgotten men seem to be 
the vast majority of the automo- 
bile workmen who have their 
first steady jobs in three years, at 
wages which have been steadily 
increased, and who don’t want 
to strike, and don’t want to be 
forced into idleness and impover- 
ishment by the strikes of others. 

* ok * 


IF THEY EVER nominate a 
women for sheriff in this county, 
we're going to place our name on 
the ticket as a candidate for 
motherhood! 

* * ok 


Daffy Definitions 


ASPIRIN—the god-send that 
permits a dealer to inspect his 
used car department without 
being laid up for the rest of the 
day. 

* 


* * 


Judging by the number of cars 
they own, the Marx Brothers 
must have been named by an auto- 
mobile salesman. 

* * * 


ON THE WAY DOWNTOWN 
this morning, we observed a fine 
new truck astride the posts of a 
safety zone, the front end 
smashed irreparably—and_ the 
driver calmly seated in the re- 
mains of the cab, placidly writ- 
ing his report of the accident. It 
occured to us that the whole 
thing might have been encom- 
passed in three words—“Truck, 


struck, stuck!” 


co * 


The job of an “organizer” 
seems to be to convince a group 
of contented workmen that they 
have grievances, and then, for a 
consideration, of course, assume 
the role of adjusting them. 

BS x * 

CORRECT THIS SENTENCE: 
“The factory has been spending 
too much money for newspaper 
advertising in my city, so if they 
will kindly supply the mats, I’ll 
pay for the space myself.” 

* * * 

It’s great to know that you can 
now buy a better car for less 
money, and pay for it with 59 
cent dollars—until you discover 
that your pay envelope doesn’t 
contain any more dollars. 

* * ok 

A FELLOW doesn’t have much 
right to kick if his new car turns 
out to be a lemon, when he re- 
calls the lies he told about the 
old crate he traded in. 

* * ca 

Dumbbell Ditties 
I never thought I’d be the sort 
Of driver who'd be haled to court 
For speeding when the street was 

clear; 

I never thought. That’s why I’m 

here. 


Ba 


* * 

PU-YI, the Son of Heaven, is to 
have 11 motor cars in the im- 
perial retinue. The new knee- 
if 


——Warren Tribune-Chronicle, 
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In This 


The views expressed in this 
and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Clear Cut Issue 


motive vehicle manufacturers. 


that extra to President Roosevelt, 


all congressmen and senators, to 
NRA 
deputies, and to every member of 
the National Automobile Chamber | 


General Johnson and all 


of Commerce. 

This momentous issue between 
the NACC and the AF of L, and 
the NRA, Senator Wagner, and 
the Democratic party is probably 


arisen since the socialistic theo- 
ries of government emblemized in 


the NRA gathered momentum un- | 


der the new law. 
For everything that 


istence here is an issue that 
should be fought to a finish—for 
the situation obviously is such 
that no quarter should be given: 
either the vehicle manufacturers 
quit and turn one of the vastest 
enterprises ever known to man 
over to the American Federation 
of Labor that has never done 
anything other than strive to 
hinder the Nation’s most progres- 
sive industry, or for a long while 
to come the A F of L is decisively 
thrown out of the picture. 

With an etching so clear cut as 
this there can be no sloppy, non- 
courageous, fear-inhibited com- 
plexes.—A. H. Eichholz, general 
manager Motor and Equipment 
Manufacturers’ Assn., New York. 


Appreciate “Extra” 

We congratulate your publica- 
tion on the “extra” issue of Mar. 
16. Had we received it before to- 
day, which we didn’t, it would 
have been very helpful in connec- 
tion with a bulletin which went 
out from here on Mar. 19, to- 
gether with some 38 telegrams. 
The boil-down of the proposed 
Wagner Bill would have been de- 
cidedly helpful if stressed, which 
it was not, in our telegrams to 
members of Congress from this 
state—W. P. Berrien, executive 


secretary Philadelphia Automo- 


bile Trade Assn. 





I want to congratulate you on 
the Automotive Daily News extra 
of Mar. 16 anent the effort of the 
American Federation of Labor to 
enslave the workers of the auto- 


Hope you have sent a copy of 


one of the most vital that has | 


is worth | 
while in American industrial ex- | 









WHAT A TIME FOR PRANKS! 





Courtesy Chicago Daily News. 


Corner 


column are those of our readers 
Readers 


Writes President 

We are enclosing copy of letter 
sent to the President, in reference 
to the Wagner Bill.—John F. 
Sherlock, Sherlock & Arnold, pub- 
lishers, New York. 

The letter follows: 

“The automotive industry as 
now conducted by its leaders has 
proven one of the vitally impor- 
tant links in your chain of Na- 
tional Recovery operations, 

“It was the first major industry 
| to prove its faith in the principles 
advocated by your program for 
|the welfare of the greatest num- 
ber by investments of millions of 


(Continued on Page 14) 


--a word in 


“edgewise” 


By the Publisher 





E ARE NOT unappreciative 
of the kind words which have 
come to us from manufacturers 
and dealers alike regarding the 
“extra” editions, but we did like 
best the letter from a fifty-year- 
oldster who had taken pen in 
hand to ask our advice as to 
whether he should join the AFL. 
It made us realize for the first 
time that, after all, the fight we 
were waging was not alone for 
the white-collared gentry who sell 
cars, but for the hands soiled by 
foundry sand and cutting oil, who 
were being coerced into support- 
ing a new aristocracy which for 
more than 30 years had never 
been able to get a foothold in the 
automotive industry. 
ok 


ONLY A WEEK before, at 





Flint, we had watched the first 
shift pouring out of the great 
Buick plant. We looked at our 
watch. Amazed to find it only 
3:00 o’clock and our own business 
day with two full hours or more 
still to go, we remarked on this 
practical result of the “New 
Deal” for labor. If automatic 
machinery had given these extra 
hours of home-life and leisure to 
the working class surely it had 
justified its inroads and only now 


(Continued on Page 14) 















Car and Truck Manufacturers Going 


After Greater Sales In Farm Market 


Dealers in Midwest States to Get Special Support Through Local Farm Paper 
Advertising Starting in March 


Detroit—The Automotive Industry is not sitting idly by but is now announcing 
definite plans for getting its share of the millions of new buying power available this 
year among farmers in our great agricultural states. Plans are announced this week 
by three of the leading companies in the industry who are starting their advertising 
schedules in the March issues of such well known farm papers as Wallaces’ Farmer in 
Iowa, Prairie Farmer in Illinois and Indiana, The Farmer in Minnesota and North and 


South Dakota, Wisconsin Agriculturist in Wisconsin and The Nebraska Farmer in 
Nebraska. 


It is the consensus of opinion of sales managers that these states will show the 
greatest response in farm sales, because of the tremendous farm buying power con- 
hs a i . oe 
centrated here. The majority of the farms in the midwest 

are motorized, but they need new cars and trucks to| Other Car Dealers Tell 
replace worn-out equipment. With farm income showing| Of Their Media Choice 
constant and rapid improvement, and, on top of that, with| Detroit——We recently published 
: shen . in Automotive Daily News the 
literally hundreds of millions of new money being poured | results of investigations made 
into these states through government allotment benefit|among automobile dealers in 
‘ - ‘ ‘ Iowa, Illinois and Indiana con- 
plans, agriculture is staging an amazing recovery. The| cerning the preference of these 
automotive dealer who realizes what is taking place in the| dealers for farm papers. Two 
. — other investigations have since 
farm market and who now backs up this advertising | then come to our attention, one 
which is running in his local farm paper with aggressive | made in Minnesota by the Minne- 
i i “ : -77.5,| Sota Motor Trades Association 
personal selling is sure to find gold in them thar hills” | j;ong their members and the 
of his farming community. Every farmer should be con-| other in Wisconsin among the 


sidered a prospect for either a car or a truck—or both— | *Utomobile dealers there. 
Of the 241 dealers who wrote 


and the dealer who thoroughly canvasses his farming) the Minnesota Motor Trades As- | 


community this year and who is not afraid to ask for an | a. a a> que 
° e | tion, “In what farm paper do you 
order, we believe will be able to check up some real profits) believe that advertising space 


at the end of this season. | 
Farm Stock & Home.” 


| will help you sell the most auto- 
Here’s Where 1934 Farm 
Monies Are Concentrated ».., 


7 preferred “Successful Farm- 





-— | the following results: 


mobiles and accessories?” we find | 


192 preferred “The Farmer and 


“Country Gentle- | 


Washington.—While every state in the Union will receive a portion 
of the money set up under the different AAA programs to go to 
farmers as benefit payments for agreeing to co-operate in the plans 
for crop and livestock control, the big bulk of the money will go to 
the farmers located in the eight middlewestern states. It is esti- | 
mated that the one million farmers here will receive over $400,000,000 
in benefit payments on just the Corn-Hog, Corn Loan, Wheat and | 
Dairy programs. The amounts | 
by states will be approximately | 
as follows: Iowa, $108,258,000 
Illinois, $73,701,000 — Nebraska, 
$63,667,000—Minnesota, $54,022,- | 
000—Indiana, $40,481,000 — Wis- 
consin, $31,352,000—South Da- | 
kota, $20,661,000—North Dakota, 
$20,353,000. It is well to 
bear in mind that all 
these payments are over | 
and above the regular in-.| 
come received by farmers | 
from the sales of their | 
products, an income | 
which is steadily increas- | 
ing month by month. 












iin hie Cisket | 
And Then There Are GAINS! 


| 


PER CENT INCREASE IN ADVERTISING VOLUME 
OVER SAME MONTH IN 1933 


Jan. Feb. Mar. 

(2 Issues) 

Wallaces’ Farmer—Iowa ........... 66% 115% 126% 
Prairie Farmer—lIllinois ........... 74% 87% 99% 
Prairie Farmer—Indiana .......... 71% 13% 112% 
The Farmer—Minnesota ........... 58% 53% 13% 
The Farmer—Dakotas ............. 47% 82% 112% 
Wisconsin Agriculturist—Wisconsin 110% 63% 78% 
Nebraska Farmer—Nebraska ...... 21% 713% 114% 

Chicago.—While practically ev-|in any other section of the 


ery farm paper in the United | country. 


States is showing some gains over 
the corresponding months of 1933, 
it is interesting to note that the 
increased buying power available 
in the eight middlewestern states 
is reflecting itself through a much 
higher percentage of increase in 
advertising volume in the local 
farm papers there than is found 


The above tabulation shows the 
detailed figures by month. Con- 
trast the gains to the showing of 
the five leading national farm | 
papers, which register respec- | 
tively a gain*of from 6 to 25 per | 
cent during the same _ three 
months period over 1933. Adver- 
tisers are concentrating in the 


Dante M. Pierce, Publisher 


Wisconsin Aogriculturist and 





money states! 


| ing.” 
4 preferred “Country Home.” 
3 preferred “Capper’s Farmer.” 


| 25 preferred miscellaneous pa- 


Three Auto Companies Launch Far 








| 
| 


| 
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EVERY DAY—EVERY WAY— 
GETTING BETTER! 


Farm prices are steadily increasing. 
Prices this year are better than 


of 24% over the year 1932. 


in 1933 and are continuing to advance, 


1933 showed a gain 


Every increase 


means greater sales possibilities for cars and trucks to 


farmers. 


products at Chicago. 


Below are price comparisons of leading farm 


Mar. 20,33 Mar. 20,’34 % Increase 


Lambs 

Steers, good native 
Wool 

Wheat 


Live Hens 
Butter 
Cheese 
Class I Milk 


$4.55 

9.90 

5.65 
42% 
8854 
48% 


Prices of the things farmers buy have gone up but only 


one-third as much as prices of farm products. 


The index 


of purchasing power of farm products in terms of things 
farmers buy has increased from 49 a year ago to 64 on 


February 15. 





Up, Up, Up Go Truck Shipments 


Up, Up, Up Go Truck Sales 


916 ‘17 ‘168 "9 Yo ‘D 


Percentage of total 
HOG shipments to 
principal markets 
which came by 
truck each year. 


‘42 ‘23 ‘24 2S ‘2b 27 ‘26 ‘29 ‘30 "HM *$2 ‘9S 





pers or gave no answer. 

Of the 476 dealers in Wisconsin | 
who expressed an opinion to the | 
same question, we find the follow- 
ing results: 


373 preferred “Wisconsin Agri- 


| culturist.” 


29 preferred 
man.” 

4 preferred “Country Home.” 

4 preferred “Capper’s Farmer.” 

2 preferred “Successful Farm- 
ing.” 

64 preferred miscellaneous pa- 
pers or gave no answer. 


“Country Gentle- 


SALES MANAGERS, SALESMEN, | 


DEALERS!—Do you want = detailed | 
information on farm income by state, 
A AA benefit payments by state, aver- 
age payment per farmer per state, pay- | 
ment per county in the midwest states, | 
circulation by county or by postoffice | 
of the farm paper in your state so that | 
you can see exactly how many farmers | 
are reading the advertising, or any | 
other data on farm sales possibilities? | 
If so, write or wire any of the pub- | 
lishers whose names you find below, | 
or address Gordon S. Broholm, De- | 
troit Manager, General Motors Build- | 


ing, Detroit. | 





Percentage of total 
CATTLE shipments 
which came by 
truck each year. 


Washington.— That the farm 
market is making unprecedented 
strides in the use of motor trucks 
is definitely proved by figures just 
released by the Bureau of Agri- 
cultural Economics of the De- 
partment of Agriculture. From 
their study of livestock shipments 
to principal markets covering a 
period of the past 18 years, 1916 
to 1933 inclusive, they find that 
while but 1.79 per cent of the 
hogs received at these markets in 
1916 came by truck, 61.56 per 
cent of the hogs in 1933 were 
shipped by truck. 

A somewhat similar increase is 





found in the shipments of other 
livestock. In 1916 less than 2 per 
cent of the cattle received came by 
truck. In 1933 46 per cent came 
in this manner. On calves the 
figures show an increase from 4 
per cent in 1916 to over 60 per 
cent in 1933, and on sheep from 
less than 2 per cent to over 25 
per cent. 

The above charts show graphic- 
ally the history of truck ship- 
ments of hogs and cattle over 
this period and give definite evi- 
dence to the motor truck manu- 
facturers of rising sales possibili- 
ties in the farm market. 





These Are the Papers — These the States 







Iowa 










; Nebraska 
a wy TH 

Illinois THE >(PARMER NEB KA Fi Minnesota 

Indiana Pa Fyn Stohome Nebraska's Farm and py North Dakota 

Wisconsin = Le + ee 




















WALLACES FARMER |=: 
Se lowa* Homestead % 


sont Fa ne ner 





South Dakota 





Write or wire for more facts direct to publishers—or to Gordon S. Broholm, Detroit Manager, General Motors Bldg., Detroit 


Wallaces’ Farmer, Des Moines 


Farmer, Racine, Wisc. 


Burripce D. 


Prairie Farmer—lll. and Ind. 
Chicago, IIl. 


This is a Paid Advertisement 


Sam R. McKatvig, 
Publisher 
Nebraska Farmer 
Lincoln, Nebr. 


Horace C. Krein, Publisher 
The Farmer and Farm Stock 
and Home, Minnesota and 
the Dakotas, St. Paul, Minn. 


Bureer, 
Publisher 
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Studebaker First Half 
May Be Best Since 1929 


South Bend, Mar. 23. tis las. 
more than 8,500 orders for March 
shipment, the first six months 
of Studebaker 1934 “sky-way- 
speed-way” models promises to be 
the greatest of all corresponding 


six months’ periods since 1929. 
This announcement was made 
made here today by Paul G. 


Hoffman, president of the Stude- 
baker Sales Corp. of America. 
“The production and sale of 
Studebaker cars since the intro- 
duction of our 1934 models last 
October has been unusually good 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 





and our records show that the 
six months period to end on Mar. 
31 will be the greatest October- 
March period we have had since 
the depression began,” said Hoff- 
man. On Mar. 31 we will have 
produced 34,363 cars since Oct. 1 
last. This is 230 per cent of the 
number of cars produced by us 
during the similar period a year 
ago when we produced 14,957 
cars.” 

Hoffman made public the tabu- 
lation of production of Stude- 
baker cars during October- 
March periods since October, 1929. 
It follows: 


Cars 
Period Produced 
Oct. 1, '29—Mar. 31, ’30... 26,215 
Oct. 1, ’30—Mar. 31, 31... 24,443 
Oct. 1, ’°31—Mar. 31, ’32... 28,606 
Oct. 1, ’°32—Mar. 31, ’33... 14,957 
Oct. 1, ’33—Mar. 31, '34. 34,363 


Burke Tells Why 
Dodge Truck 
Sales Are Good 


Detroit, Mar. 23.—Dealers’ re- 
tail deliveries of Dodge trucks 
during the first 11 weeks of 1934 
totaled 7,400 units, as against 919 
units delivered during the cor- 
responding 11 weeks of 1933, an 


increase of 705.2 per cent, accord- | 


ing to J. D. Burke, director of 
truck sales of Dodge Bros. Corp. 
Deliveries for the 
Mar. 17 alone were 9 
mercial cars and aden 
clares. 

Among the causes which are 
enlivening the truck market, es- 
pecially for Dodge dealers, Mr. 


he de- 


| 
| 





— ending | 
2 Dodge com- | 


Burke quotes extensive transpor- | 


tation researches made by the 
company’s experts into the trans- 
portation problems of practically 
all lines of business in which the 
speedy, economical moving of ma- 


place to another plays a part. 
Credit is given by Dodge chief 
truck sales executive also to the 
company’s extensive truck adver- 
tising program in which the 
merits of the product are set forth 


pearing in newspapers and publi- 
cations of national circulation. 
Truck business is good in all 
sections of the country, accord- 
ing to Mr. Burke; it is good quite 
generally on farms, where recent 
government aid seems to have re- 
acted favorably on truck demand. 


Elected Chairman 
La Crosse, Wis., Mar. 23.—A. A. 
Leissring, La Crosse, has been 
elected chairman of the western 
Wisconsin district under the au- 





tomobile code comprising La 
Crosse, Trempealeau, Jackson, 
Monroe and Vernon counties. 


Other officers named are Frank 
O’Hearn, Melrose, vice-chairman; 


Charles Clark, Viroqua, secre- 
tary; Robert Henry, Tomah, 
treasurer. 


Heil Sail C a 

Milwaukee, Mar. 23.—-Julius P. 
Heil, head of the Heil Co. here, 
has been named chairman of the 
new state NRA advisory board. 
Mr. Heil is also chairman of the 
Milwaukee county NRA compli- 
ance board. 








Wadinsn é Sidie 
Now Ahead of 
1933 “To Date” 


Los Angeles, Mar. 22.—Indica- 
tions of the progress manufac- 
turers are making in supplying 
far west dealers and buyers with 
the new 1934 models are found 
in the February new passenger 
car registration reports, not only 
for Los Angeles County but also 
for northern California. How en- 
couraging they were is revealed 
by gains over last February of 
2.8 per cent, 3,064-2,392, in the 
former and 33.1 per cent, 2,689- 
2,019, in the latter district. 


Comparative 1934-33 new pas- 
senger car registrations of the 
ten best sellers in Los Angeles 
county in February were: Ford, 
948-358; Chevrolet, 764-789; Plym- 
outh, 428-303; Dodge, 278-89; 
Studebaker, 103-40; Pontiac, 94- 
104; Buick, 87-108; Willys, 56-29; 
Olds, 54-58; Cadillac, 38-30. 

February sales records of the 
three low priced leaders were: 
Ford, gain 136.7 per cent; Chev- 
rolet, loss 1.9 per cent; Plymouth, 
gain 40.9 per cent. 


Contrasted northern California 
February registrations of its ten 
best sellers were: Chevrolet, 774- 
595; Ford, 670-281; Plymouth, 578- 
348; Dodge, 172-108; Buick, 103- 
97; Studebaker, 73-40; Pontiac, 66- 
76; Nash, 45-33; Graham, 35-41; 
Olds, 32-38. 

The three low priced leaders 
in northern California all showed 


| percentage gains over last Febru- 
| ary respectively as follows: Ford, 
| 138 per cent; 


Plymouth, 63.1 per 
cent; and Chevrolet, 30.3 per cent. 

The extent of the February 
pickup in this neck of the far 
west is visualized by the fact that 
in the first two months of the 
new year Los Angeles and north- 
ern California automobile dealers 
not only wiped out the January 
sales loss in the opening month 
of 1934 through the non-delivery 
by the factories of the new 
models, but also registered a two 
months “to date” gain of 2.5 per 
cent over 1933, 5,228-1,594, in Los 
Angeles county, and an eight per 
cent gain, 4,648-4,303 in the north- 
ern counties of the state. 


Kelly-Springfield Board 
Re-elected at Meeting 
New York, Mar. 23. — Kelly- 


Springfield Tire Co. at its annual 
meeting elected the same direc- 


, , | tors as last year with the excep- 
terials and merchandise from one | . , y P 


tion of two, the new directors 
being E. S. Burke and A. F. 
Eggleston. The board of direc- 
tors is as follows: John M. Han- 
cock, Henry S. Bowers, W. M. 
Flook, J. K. Newman, J. S. Pat- 


. . _ | terson, Byron E. Hepler, Stephen 
in new, aggressive advertising ap- | 


Peabody, E. S. Burke, A. F. Eg- 
gleston and W. H. Lalley. 

At a meeting of the board held 
later the following officers were 
re-elected: W. H. Lalley, presi- 


| dent; E. S. Burke, vice-president; 
|A. F. Eggleston, treasurer; H. B. 


Delaplerre, secretary. 


Sparta Reports 


Sparta, Mich., Mar. 23.—Sparta 
Fdy. reported a net profit of $2.41 
a share on 60,000 shares outstand- 
ing. A sharp improvement over 
1932, when the net total of $1.40 
a share was noted. Current posi- 
tion is reported strong, current 
assets showing a ratio of 6.36 to 
1 against current liabilities. 


Fight State Gas Tax 
Milwaukee, Mar. 23.—-The Retail 
Gasoline Dealers and _ Service 


Assn. of Wisconsin has opened a| 
|search and experimental 


campaign to secure a reduction in 
the state’s 4-cent gasoline tax. 
According to Wilmer R. Schuh, 
president of the association, 
something must be done to keep 
automobiles in operation. 














E. W. Timper Succeeds 


Fisken ‘at Chevrolet 
Detroit, Mar. 23.—The appoint- 
ment of E. W. Timper as man- 
ager of the sales promotion de- 
partment of 
Chevrolet Motor 
Co. is announced 
today by Wil- 
liam E. Holler, 
generalsales 
manager. 

Timper suc- 
ceeds C. P. Fis- 
ken, whose ap- 
pointment as 
advert ising 
manager of 
Chevrolet was 
announced recently. 

The new sales promotion man- 
ager comes to his post with many 
year’s experience in the automo- 
tive industry. He became a Chev- 
rolet retail salesman in 1924 after 
four year’s experience in similar 
work. After serving as_ sales 
manager and general manager of 
the dealership, he took over a 
post in an affiliated line of work 
in Cleveland, from which he was 
called to Chevrolet central office 
in 1929. He has successfully filled 
the positions of national used car 
manager and assistant sales pro- 
motion manager for the past four 
years, which latter post he now 
leaves to head the sales promo- 
tion department. 





E. W. Timper 


Japan Industrial Growth 
Hits U.S. Competition 


New York, Mar. 23.— Reports 
from Tokyo, Japan, state that 
there has been a remarkable in- 
crease in domestic manufacture 
during the past two years. This 
increase is principally due to de- 
preciation of the Japanese yen 
against the American dollar, in- 





Bad Bills cannet become bad 
laws if you protest. Wire your 
representative today to kill the 
Wagner Bill. 





sistence on low price " pegardless 
of quality, government aid, and 
an increase in import duties. 
The domestic industry at the 
present time is sufficiently estab- 
lished to make American com- 
petition very difficult. American 
participation in the Japanese 
field is now largely confined to 
products for which the local de- 
mand is too limited to make 
Japanese manufacture profitable. 


6,607 Road Projects 


Advertised for Contract 

Washington, Mar. 23.—Progress 
made on emergency construction 
of public works highways to Mar. 
17 under the supervision of the 
U. S. Bureau of Public Roads 
shows a total of 6,607 projects, 
estimated to cost $332,913,000, had 
been advertised for contract, be- 
gun by day labor employed di- 
rectly by the highway authorities, 
or completed. The cost of the 
day labor projects included in the 
above is estimated at $23,480,000. 

Of the 5,889 projects awarded 
for construction, 3,911 were under 
construction on Mar. 17, and 762 
were completed. The work under 
construction, which is estimated 
to cost $229,557,000, was giving 
regular employment to 118,544. 


$3 Tags Draw Rap 

Birmingham, Ala., Mar. 23 (UT 
PS).—Southern states beginning 
to look with a wary eye on 
Georgia automobile tags. In Lou- 
isiana approximately 250 autoists 
with Georgia tags have been 
stopped on the streets of New 
Orleans and questioned. Col. E. 
P. Roy, head of the state police at 
Baton Rouge said between 750 
and 1,000 Louisiana _ residents 
with Georgia tags have been 
forced to buy home state tags 
which sell for approximately $15. 








Waukesha Opens Units 

Waukesha, Wis., Mar. 23.—After 
several years of extensive re- 
work, 
the Waukesha Motor Co. here 
will start to manufacture three 
new units, an icemaker, domestic 
refrigerator and milk cooler for 
farmers. 








Industry Accounts For 
15 Per cent of U.S. Freight 





Pontiac, Mar. 23.—The automo- 
bile industry plays a very im- 
portant part in the railroad busi- 
ness of this country today. 

More than 33,000 freight cars 
will be required to haul that part 
of Pontiac 1934 production that 
will be shipped by rail, accord- 
ing to E. B. Rogers, traffic man- 
ager. 

Although the motor car is a 
direct competitor of the railroads 
in the freight and passengers 
carried over the highways, Mr. 
Rogers pointed out that the au- 
tomotive industry doubtless has 
contributed more to the expan- 
sion and prosperity of all rail- 
roads throughout the country 
during the last 25 years than 
any other single factor. 

Figures prepared by the NACC 
show that last year 2,621,000 car- 
loads of automotive freight were 
hauled over the tracks of Ameri- 
can railroads. Revenues to the 
roads from this source ran close 
to $350,000,000. Automotive freight 
accounts for 15 per cent of the 
total railway traffic of the 
country. 

Employs Many Men 

“It is difficult to estimate how 
many railroad men are given em- 
ployment because of the motor 


car industry,” Rogers said, “but 
figures compiled in our own de- 
partment show that approxi- 
mately 1,200 freight cars will be 
in continuous use day after day 
to take care of the 75 per cent of 
Pontiac’s 1934 production’ that 
will be shipped by rail. An ad- 
ditional 50 cars are in constant 
use hauling incoming materials 
and supplies to the factory. 

“On the basis of 90 freight cars 
per train as an average, there 
will be fifteen freight trains with 
locomotives and crews serving 
Pontiac Motor Co. at all times. 
Seven men constitute the aver- 
age train crew and three crews 
a day are required to keep all 
trains moving. This means more 
than 300 railroad men employed 
by the railroads just to move the 
freight of the Pontiac Motor Co. 


“Of the 150,000 Pontiac straight 
eights to be built in 1934,” con- 
tinued Rogers, “approximately 
112,500 of them will leave the 
plant by rail. Freight cars take 
from three to four automobiles. 
Our records show that the aver- 
age is 3.4 Pontiacs per freight 
ear. To carry these 112,500 au- 
tomobiles it will take 33,090 
freight cars and 368 locomotives 
to do the pulling.” 


Automotive Exports Total 


$11,239, 962; 


‘Vicon Bettie 
Of Detroiters 
Now Employed 


Detroit, Mar. 23.—Increased in- 
dustrial employment during the 
last month has given three- 
fourths of Detroit’s workers jobs, 
the highest employment figure 
since June, 1931, a weekly re- 
port of the Board of Commerce 
shows today. 

This upswing, which has tripled 
employment here over the same 
time last year, has been reflected 
in business generally. 

Figures showing a _ 5,000 in- 
crease in car riders the last two 
weeks are reflected in business 
in all lines, the report said. 


Statistics compiled by the board 


for the last week of March 
showed that building permits had 
quadrupled to $116,000; mort- 


gages, both filed and discharged, 
had doubled and passenger car 
deliveries had increased to 1,336. 
Other barometers of _ business, 
such as gas, electric and water 
consumption, also showed in- 
creases. 


Oshawa Employment 


Shows Marked Gain 


Montreal, Mar. 23.—Employ- 
ment in Oshawa is rapidly improv- 
ing with some business establish- 
ments working overtime and 
recalling former employes. Con- 
ditions are described as better 
than in the last two years. 

A large number of employes 
laid off for some time have been 
recalled at the General Motors 
of Canada plant. Some divisions 
of the factory are working 12 
hours a day and in virtually all 
production departments employes 
are working three nights overtime 
a week. 


Elect Officers 

Muskegon, Mar. 23.— West 
Michigan Steel Fdy. Co. has elec- 
ted Glenn Merrifield, manager of 
the steel foundry; James Garrard, 
manager of the Eagle Fdy. and 
Mchy. Co., and R. F. Lingelbach, 
trust officer of the Hackley Union 
National Bank here, directors of 
the company. Otto A. Seyferth 
was re-elected president, R. F. 
Seyferth, treasurer, and Walter 
Strate, secretary. 


Best Since ’31 


Washington, Mar. 23.—Opening 
the year with shipments totaling 
$11,239,962, the automotive group 
registered the highest export 
valuation recorded since 1931. 
This figure is 16 per cent above 
the $9,651,221 for December, 1933, 
and 67 per cent above the Janu- 
ary, 1933, shipments of $6,723,788. 

Passenger car exports num- 
bered 3.601 units, valued at $2,- 
446,051, as compared with 2,969 
in December, valued at $1,761,870, 
a 21 per cent improvement in 
number and 38 per cent in value. 

Truck shipments continued to 
improve, numbering 7,553 units 
valued at $3,297,232, a gain of 14 
per cent over the December 
valuation of $2,892,743, and 186 





Wagner’s Bill would wrangle 
away the control of your busi- 
ness. Wire and write your rep- 
resentatives to kill it in the 
egg. 





per cent . hnighhor than the figure 
of $1,151,585 reported for Janu- 
ary, 1933. Class “one ton and 
not over one and one-half ton” 
trucks accounted for 6,339 of the 
unit shipments. 

Exports of miscellaneous auto- 
motive products were valued at 
$5,496,679, as compared with $4,- 
996,608 in December, and $2,434,- 
052 in January, 1933, increases of 
10 per cent and 125 per cent re- 
spectively. The miscellaneous 
products consist of automobile 
engines, parts for assembly, pis- 
tons and piston rings, starter and 
timing gears, shock absorbers and 
stabilizers, bumpers, horns, tire 
service equipment, gasoline and 
oil pumps, motorcycles, motor 
boats, and detachable motors. 


Con fer in Muskegon 


Muskegon, Mar. 23.—Claire L. 
Barnes, president and treasurer of 
Houdaille-Hersey Corp.; Charles 
Getler, vice-president, and Mel- 
ville C. Mason, secretary, were in 
Muskegon Mar. 20 to confer with 
L. O. Gordon, president and gen- 
eral manager of the Muskegon 
Motor Specialties Co., subsidiary 
of Houdaille- -eterney. 


Mavlin-Rackuell Elects 

Jamestown, N. Y., Mar. 23.— 
Fred W. Gurney has been re- 
elected chairman of the board of 
the Marlin-Rockwell Corp. Other 
officers chosen at the annual 
meeting here yesterday are Henry 
K. Smith, president; Alfred C. 
Davis, vice-president. 





’ 
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E arty IN APRIL, we will announce a new 


Pierce-Arrow at $2195 f. o. b. factory. Maybe this doesn’t get you as excited as it does 






us, because we have seen the car and ridden in it. 


I might tell you that our distributors and dealers are “wild about it”... that they proclaim 





it as “the most startling car ever offered”... that “under the new dealer code, we see a 






great opportunity for profit”. . . but that sounds too much like ballyhoo. 






Really it is a true Pierce-Arrow... 136” wheelbase... new in design... unusual in value 


and performance, and undoubtedly in your community there are many people of individ- 






uality to whom this new Pierce-Arrow will appeal. 






If you are interested, and I hope you are, write me and I will send you advance photographs. 







Taking on a new franchise is a serious step, but dual franchises often help carry overheads 


and add very little to the investment. 







Ask some Pierce-Arrow distributor about our policies ... then drop me a line. 





Sincerely yours, 


faerie 


Vice-President 













COMPANY 






THE PIERCE-ARROW MOTOR CAR 








BUFFALO, N. Y. 
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New Cars Bear 
Lowest Prices 





In Co.’s History 


(Continued from Page 1) 


size. With a wheelbase of 136 
inches and powered with an 
eight-cylinder engine of 135 hp., 
it is, its makers claim, a large 
luxurious automobile built for 
that section of the automobile 
market which demands fine car 
individuality and performance at 
a price in keeping with the pres- 
ent economic trend. 

Known as Model 836A, the new 
car is said to embody features of 

Wagner’s Bill would wrangle 
away the control of your busi- 
ness. Wire and write your rep- 
resentatives to kill it in the 
eggs. 








design and construction new in 
this price field. The engine in- 
corporates advanced principles 
and engineering refinements, the 
result of years of engineering re- 


search and development work 
with this particular type of mo- 
tor. A multiplicity of unusual 
precision operations combine in 
making this power plant an out- 
standing performer, and, at the 
same time, economical to operate, 





it is said. 
Outstanding features include 
down-draft carburetion, auto- 


matic starting, drop forged con- 













and part of the brake operating m 


Front View of New Pierce-Arrow 





Head-on, this is the way the new Pierce-Arrow looks. 
impressive sight to see coming up the road. 
at the lowest figure in the firm’s history, officials declare. 


Automatic Power Brake 


Like other P-A models the newest Pierce-Arrow is equipped with full 
automatic power brakes. The picture above illustrates the front axle 


of the front axle and spring assembly design. 





AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 24, 1934 


Pierce-Arrow Reveals New Low Priced Luxury Line 





Pierce-Arrow’s Newest Offering for 1934 















Pierce-Arrow has been expected to come out with something new for some time back. Here is their 
newest offering, Model 836A. The model above is a five-passenger sedan on a 136-inch wheelbase and 
is powered with a Pierce-Arrow 135 h.p. motor. Typical of its forbears in conception and design, the 
new car brings many luxury features to its price field which were formerly unobtainable, 
its sponsors claim. ‘ ‘ 
height, a lower center of gravity, 
and more interior room. 


The full automatic power brake, 
introduced more than a year ago 
by Pierce-Arrow, is standard 
equipment. This system, it is 
claimed, with a light touch of the 
toe, will stop a car in one-third 
less distance and time required 
by any other brake. 


Bodies on the new model are 
built in Pierce-Arrow’s body 
shops by experienced craftsmen. 
Using the highest grade northern 
white ash and working to the 
same degree of accuracy and 
close inspection that marks all 
Pierce-Arrow coachcraft, these 
experts are said to have produced 
this same quality in the new 
model bodies. 


Pierce-Arrow’s practice of us- 
ing laminated joints in wooden 
framework of the bodies has been 
retained in the construction of 
this model. Recently conducted 





necting rods with diamond bored 
bearings and numerous other ad- 
vanced principles of design—all 
of which contribute to a smooth 
and powerful performance. 





and secretary of the Rubber Assn. 
of Canada. 


Mr. Hannay, in his report, lists 
the factors which indicate the re- 
duction in mileage travelled by 
Canadian motorists during 1933. 
These are: lower domestic sales 
of cars and trucks; drop of 34,302 
in number of cars licensed in 
1933; and the drop in gas sales. 





















KILL THE 







Your wire to 

WAGNER BILL today may 
save your business TOMOR- 
ROW. It’s worth the cost to 





wire your representative to kill 
it! 








tests are said to show this lami- 
nated joint construction is four 
times stronger than the conven- 
tional mortice and tenon joint. 


The draftless ventilation sys- 
tem used on the higher priced 
Pierce-Arrow twelves and eights 
is standard on the new model. 


Insulated Bodies 


Seapak, the insulating material 
developed for use in insulating 
the cabins of airliners and more 
recently introduced to the auto- 
mobile industry as insulation for 
Pierce-Arrow bodies, is the chief 
insulating material. Dash and 
cowl are especially heavily insu- 
lated with sections of this ma- 
terial 14% inches thick. 

Interiors are richly finished and 
truly Pierce-Arrow in character. 
Fine broadcloths, hand tailored 
and individually fitted, are used 
in the construction of seats and 
seat backs. Appointments are 
smart and attractive but, withal, 
well within the bounds of dignity 
and good taste, it is said. 

Salon models will also be of- | 
fered at slightly higher prices. 
This model will carry as addi- 
tional equipment, tufted tailor- | 
ing, paneling on doors, special 
trim cloth, grained moulding, | 
special floor rug, front arm | 
rests, two outside horns, chrome 
running board strips, extra tail 
and stop light, and chrome rings 
on wheels. There will be four 
additional color options on salon 
models. 






Quite an 
The new model is priced 








Employing a heavy box-girded 
frame, braced with heavy tubular 
and channel section cross mem- 
bers, the chassis on the new 
Pierce-Arrow has exceptional 
rigidity and strength, providing 
an unusually solid foundation for 
the body. Outriggers extending 
from the side members are used 
to support the body sills. This 
makes possible a lower over-all 











Astoria. 












OM ruvine state , 
BUKLOING J 
TH STREET 






Canada Tire Sales Off 


Montreal, Mar. 23.—Domestic 
sale of automobile tires in Can- 
ada declined by $854,000 in 1933, 
compared with 1932, but export 
sales improved by $255,000. Pros- 
pects for 1934 are better, accord- 
ing to A. B. Hannay, manager 



















echanism, It also gives an idea 


Stop at the heart of important social and business New York .. 


minutes from Times Square and theatres... 





THE WALDORF <ASTORIA 


PARK AVENUE + 49TH TO SOTH STREETS 


Graham, Canada 
Names District 
Representatives 





Walkerville, Mar. 23. — An- 
nouncement of the selection of 
three new district representatives 
in Canada was made today by 
Henry Harris, general sales man- 
ager of Graham-Paige Motors 
(Canada) Ltd. 

Stanley Parker, of Ottawa, 
Ont., has been named district 
representative for the province 
of Ontario, with headquarters in 
Toronto, Mr. Harris announced. 
L. J. LaFond, also of Ottawa, will 
have charge of Quebec and the 
Maritime provinces, with head- 
quarters in Montreal. W. B. 
Robinson, of Winnipeg, will have 
charge of the territory from Fort 
William, Ont., to British Colum- 
bia. 


Increases Space 
Clarksburg, W. Va., Mar. 21.— 
Construction work will start April 
15 on additions and improvements 
to the local plant of the Pitts- 
burgh Plate Glass Co., to cost 
$135,000. 


Ventilating System 











Pierce-Arrow’s latest offering has the same type ventilating system 
used on the larger eights and twelves. This assures those in the car 
a maximum of riding comfort, the factory states. 


TODAY'S SMART CENTER... Jhe Waldorf 


. The Waldorf- 


Three minutes from Grand Central, next door to Fifth Avenue, eight 


fifteen minutes from Wall Street. 
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du Pont Defends 


Position of 
Asking Royalties 


Wilmington, Del. Mar. 23.—In 
defending the fairness of their 
position in asking a royalty on 
all lacquer products made under 
their “Duco” patent, E. I. du Pont 
de Nemours & Co. have outlined 
a history of lacquer manufactur- 
ing showing the part they have 
played in it. 

When the use of low viscosity 
lacquer products first came into 
general use, the company 
launched a large chemical re- 
search campaign to determine 
the best method of manufacture, 
they claim. They offer, as proof 
of the importance of the process, 
the speeded production of auto- 
mobiles by using a fast drying 
finish. They also bring forth the 
savings effected by the reduction 
in the finishing time of an auto- 
mobile body, citing the cost as 
being 15 per cent in labor, and 
seven cents per body in material 
cost. These savings, they con- 
tend, are reflected in the reduced 
cost of automobiles. 

This success, they go on, at- 
tracted others, who had only to 
copy “Duco,” and save themselves 
the cost of research. The du 
Pont Co., feeling that the inven- 
tion of low viscosity lacquers was 
entitled to patent protection, ulti- 
mately obtained the patent. It 
was later decided to litigate this 
patent after licenses under it had 
been offered to a group of lacquer 
manufacturers. 


Two companies who were un-|! 


willing to accept licenses were 
subsequently sued. When the 
first case was settled in favor of 
the du Pont Co., the second de- 
fendent settled out of court. 
The company claims that it 
does not have a monopoly of the 
product, and by establishing min- 
imum prices, it protects the in- 
terests of customers and licensees. 


19 Jobbers Apply for 
Membership in MEWA 


Chicago, Mar. 23.—Applications 
from 19 jobbers, all of whom are 
expected to be elected to mem- 
bership, are reported by the Mo- 
tor and Equipment Wholesalers’ 
Assn. The applicants, states B. 
W. Ruark, general manager of 
the MEWA, are distributed among 
nine states, seven located in Ten- 
nessee, four in Louisiana, two in 
Pennsylvania, and one each in 
New York, Virginia, New Jersey, 
Alabama, Mississippi and South 
Dakota. 

The vote on the applicants will 
be taken at the next meeting 
scheduled for that purpose. All 
of them, it is declared, have the 
qualifications for membership in 
the association. 


Graham Adds to Dealers 


Chicago, Mar. 23.—A marked 
strengthening of the Graham- 
Paige dealer organization in the 
Chicago territory is announced by 
the Bird-Sykes Co., distributors, 
through George H. Bird, presi- 
dent. The announcement makes 
known the addition of the follow- 
ing eight new dealers: Miéiller 
Motor Sales, Car-Ney Motor Co., 
Farwell Motor Co., Inc., and Gar- 
Hal Motors, all of Chicago; East- 
Side Motor Sales, Chicago 
Heights; Clyde E. Mills, Canton; 
Champaign Auto Exchange, 
Champaign; and Dee-Conwell Mo- 
tor Sales, Rock Island. 


Service Men Meet 

Omaha, Mar. 23.—Two hundred 
representatives of the United Mo- 
tors Service, Inc., met at the Pax- 
ton Hotel for a conference ad- 
dressed by F.. A. Oberheu, Detroit, 
president of the service, and Ted 
Nagle, chief of service, also of 
Detroit. The representatives came 
from Iowa and Nebraska. 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner BilL 
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Spark-Ignition Engines 
Discussed at SAE Meet 

New York, Mar. 23.—Spark-ig- 
nition engines for burning inex- 
pensive fuels were discussed by 
three engineers before 250 mem- 
bers and guests of the Metropol- 
itan Section of the Society of Au- 
tomotive Engineers at their meet- 
ing here last week. 

F. H. Dutcher of Columbia 
University, past chairman of the 
section delivered the principal 
paper. F. C. Mock, research en- 
gineer, Bendix Research Corp. 
and Dr. M. J. Zucrow, vice-presi- 
dent, Paragon Vaporizer Corp., 
each presented short papers out- 
lining experimental work chiefly 


with substantially conventional 
gasoline engines modified to burn 
heavy fuels. Various methods of 
introducing the fuel to the com- 
bustion chamber of the engine 
were dealt with, these involving 
carbureting a part or all of the 
charge or injecting the fuel di- 
rectly into the cylinder. 


To Double Work 
Fremont, Ohio, Mar. 23.—Pro- 
duction and employment will be 
more than doubled at the plant 
of the Fremont Tool & Die Co. 
when an addition now under con- 
struction is completed. The firm 

manufactures cutting dies. 


rfac nanganese steel drum 


2 inches in diame 


Gasoline Taxes 
Reach New 


New York, Mar. 23.—State and 
federal governments received a 
sales tax amounting to 43.59 per 
cent on all of the gasoline sold in 
the U. S. last year, and notwith- 
standing that fact the price of 
gasoline for the year averaged 
more than half a cent a gallon 
cheaper than during 1932, accord- 
ing to revised figures prepared 
by the American Petroleum In- 
dustries Committee. As a basis 
for the findings, figures were used 
from the reports of 50 represen- 
tative cities including one from 
every state. 

The average cost of gasoline to 


floor | 


bra 


P. H EELS— Forty -eight spoke, balanced wire 


cerlifies your 


AR-SIGHTED motor car manufacturers are 
letting the public know that their cars 
have Bendix New Equal-Action Mechanical 
Brakes. It’s good business. The one word, 
“Bendix,” in any set of specifications has come 
to mean a great deal more to the car buyer 


than many words of description. 


Brake performance of the many excellent cars 
which are Bendix Brake-equipped, reinforced 
by Bendix advertising, has made these facts 


universally recognized: 


Structurally, Bendix New Equal -Action 
Mechanical Brakes are enormously strong and 


very simple. 


New 


brake shoes. 


the consumer in 1933 was 17.82 
cents a gallon, and 43.59 per cent 
of that represented taxes. In 
1932 the consumer paid an aver- 
age of 18.43 cents. The average 
tank wagon price of gasoline, ex- 
clusive of the tax, was 11.62 cents, 
as opposed to 12.45 cents in 1932. 
The average service station price, 
exclusive of the tax, was 12.41 
cents, as opposed to 13.3 cents 
for the previous year. The price 
of gasoline in 1933 was at its 
lowest on June 1 when the tank 
wagon price was 10.53 cents, and 
it reached its highest quotation 
Oct. 1 when the tank wagon 
price was 14.44, 


Equal braking effect at all four wheels is in- 
herent in them, and endures without need for 
frequent adjustment. 

Lining renewal is a quick, accurate and low- 
cost procedure with Bendix factory-lined renewal 


Your car has brakes you can be proud of — 


brakes you can trust —brakes you can and 
ought to brag about —if it has Bendix New 
Equal-Action Mechanical Brakes. 


BENDIX PRODUCTS CORPORATION 


401 Bendix Drive 
SOUTH BEND, INDIANA 


(Subsidiary of Bendix Aviation Corporation) 


BEN DIX 


BRAKES 
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**Since 1912 we have handled two 
other lines of cars and are proud of 
our records with them, We feel that 
Terraplane and Hudson offer best 
opportunity to exceed all past sales 


and profits.”” CHAS. E. GOODWIN 





“We want the Hudson Motor Car 
Co. to know that we have never ex- 
perienced, during our 12 years in the 
business, a finer personal contact ora 
finer spirit of co-operation than they 


have extended to us.”’ F. S. CAREY 





**The thorough coverage of the low 
and medium priced field offered by 
Hudson, more than justifies the 
expenditure to operate on the busiest 
thoroughfare of New Jersey’s largest 
city.” MAX YAVNER 


TT 





“Plea sased with contract ... con- 
vinced that New Terraplanes and 
Hudsons give more for money than 
any other line... expect as prosper- 


ous a year as in 9: 1? 9 
. VERBANATZ 








TERRAPLANE 6 


BIG Dealerships Are 


with ‘lerraplanes 


Pictured here are just a few of the hundreds of leading dealer- 
ships which have recently selected Terraplanes and Hudsons 
over competitive lines as the greatest profit-cars of 1934. 
These important dealers were able to get all the facts about 
all the cars—they could pick and choose the best cars to sell. 


They chose Terraplanes and Hudsons for the same reasons 
that retail buyers are choosing them at the fastest growing 
rate in the industry —because they are bigger, more power- 
ful, sensibly streamlined, with a great array of exclusive 
sales advantages. 


Each day brings fresh news to prove the wisdom of these 
men’s decision. Terraplane and Hudson sales in Detroit— 
where people know cars because they build them—are increas- 
ing at a rate four times greater than any of the other three 


Na 













“Can say definitely Terraplanes 
and Hudsons are the most talked of 
cars in St. Paul show .. . Delighted 
with public re sponse and chance to 
get large service clientele among 
Hudson-Essex owners.”’ J. B. RIHM 


“Public reaction great! Have 24 
unfilled retail orders already. Looks 
as if our sales estimate—one car pei r 
day for balance of ye - too low.’ 


1% J. TAFEL 





“We felt this entire line represented outstanding 
value in every respect. We now have had this franchise 
for a period of five weeks and we are more convinced 
than ever that our judgment in sele cling the Terra- 


SHEEHY 





**T want you to hase that I feel this 
franchise offers just what the dealer 
needs to make money, and that is 


the price class coverage that practi- 
cally meets eve ry buyer’s require- —_ plane-Hudson was absolutely correct,’ 


ments,”” GEO. T. VAN WICKLE z. 2. 
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Getting BIGGER | 


and Hudsons... 


low price cars. These cars are in Ist sales position in Salina, 
Kansas; 3rd in Knoxville, Camden, Salt Lake City... 4th in 
Akron, Cleveland, Richmond, Tampa, Detroit, Minneapolis, 
Toledo, Huntington and many other important markets. 








s WORD in an cmttenaiie and “the 
Sales to date this year are already away over half the est somes See, Eo 


public demands.”’ 


TOTAL SALES in 1933. ALEXANDER STIRLING 


Hudson’s hot this year—and Terraplane and Hudson dealers 
are plenty happy! Just see what these dealers... representative 
of 600 new dealers signed since January 1... have to say ! 





It’s a chorus of enthusiasm of prosperity which you too can 
join if your territory is still open. New dealer points are 
closing fast. Better act promptly. 







x ‘ 
**We compared these cars with all | 
is 


HUDSON MOTOR CAR COMPANY, Detroit, Michigan head and shoulders above the lot wi 
ur competitors are beginning to es 


groan when =. . 2 on a deal with 


them.’ . F. LANGWORTHY 


— BURLINGAME, CAL. 


. 5 » ~ bal 
es eae ie 
- pest: 


tad Pe 














\ fod nae SS ‘ate 
**Before signing your franchise we 
made a close appraisal of competitive 
manufacturers’ products and found \ 
none other that we considered as \ 
attractive from the buyer’s stand- 


point.”’ FRANK E, SIEBRECHT 





“The year ahead of us with the 
Hudson Terraplane line will over- 
shadow all our past records here in 
New Rochelle.”’ 

EDWARD W. MULLER 


dise aden) is cement. ing in 1934, we 
feel more than justifie din our judg- \, 
ment and decision to take over the 
Terraplane and Hudson line of cars.” 


M.S. ANDERSEN 





**Your lines give us practically a 
complete market coverage in all price 
fields. We firmly believe the cars are 
excellent values and will sell more 
readily than other cars.”’ 


R. M. MORGAN 









**It is our belief that the Terra- 
planes and Hudsons blanket the 
volume low price market better today 
than any other group offered under 
one franchise.”’ 0. B, OPHEIM 


*Am grinning from ear to ear as 
orders pile up on my desk . . . am 
more than pleased with cars and 
opportunity to sell them.”’ 

J. LYNCH 
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New Ford Trucks and Commercial Cars Shown 


AUTOMOTIVE 


Full Floating Rear Axle 


Featured in New V-8 Line 


Detroit, Mar. 23. 


engine’ especially 


around the radiator 


cap. 


word “Ford” 


The principal | 


Suitable for 
truck work. The forward end of 
the truck has been re-styled with 
a new chrome-plated moulding 
grille, 
chrome-plated hood hinge rod and 
ornament for the radiator filler 
Hub caps now carry the 
in script and the} 


bearings. 


ings. 
lubricant. 


ied in the differential 


“Qver and Under” Carburetion 





Dual downdraft carburetion is a feature of the new Ford V-8 truck 


motor. 
intake manifold and 


typical Ford oval is mounted on 
the hood sides for ready identifi- 
cation. 

The new rear axle has been de- 
signed to meet the increasingly 
severe demands of present-day 
truck operation. It is more 
heavily constructed throughout 
than formerly with ample torque 


capacity to handle the full output | 


of the V-8 engine under the most 
severe conditions. The pinion 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 





shaft is larger with larger bear- 
ings and the teeth on pinion and 
ring gear are wider than in the 
former % floating axle. The 
straddle - mounted driving pinion 
and ring gear thrust plate, two 
Ford axle features for some years, 
are continued, the latter with an 
enlarged surface for longer reten- 
tion of the predetermined maxi- 


Ford Floating Axle 





The r<zw full floating rear axle of the Ford trucks is illustrated here. 
Also shown are the heavily ribbed differential and axle housings, 
large axle tubes and heavy construction throughout. 


mum deflection permitted for the 
ring gear when subjected to se- 
vere overloads. The straight type 
rollers in the straddle-mounting 
for the driving pinion are now 
solid, giving them a higher load- 
carrying capacity than the spiral 
flat wire type formerly used. 


This photo shows the “over and under” type of combined 


valve chamber cover. 


|from the centerline of the ring 


bution of stresses between the 
two bearings and equalizing bear- 
ing wear. The new design also 
embodies a more rugged conically 
shaped differential case heavily 
ribbed inside to decrease deflec- 
tion of the ring gear and a heav- 
ier housing for the differential 
assembly. 
now are % inch 
1/16th inch greater than hereto- 
fore. To accommodate the full- 
floating axle shaft, the differential 
bearings also are larger in diam- 
eter. The axle shaft tubes are of 
thicker material and the strength 
of the spring seat mountings has 
been increased. The hub bolt- 
circle diameter is 8 inches instead 
of the 6-inch and 7-inch size for- 
merly used. 

The axle is especially designed 
for use with dual tire equipment. 
The taper roller bearings in the 
wheels are located directly under 





the load center when this equip- 
ment is mounted. 
The driving flanges on the axle 


Provision has been made for 
features of the new Ford trucks| positive lubrication to the pinion 
for 1934 include a new full-float- 
ing type rear axle and a number'| of the ring gear pushes lubricant 
of changes made to make the al through a passage leading be- 

tween the two taper pinion bear- 
A similar duct acts as a 
return canal for the circulating 


The centrifugal action 


A new design feature is embod- 
bearing 
mounting. The taper roller bear- 
ings now are located equidistant 


gear, thus providing equal distri- | 


The differential bolts | 
in diameter, | 


| other engines which operate al- 
| most continuously under full load 


| high oil temperatures and in tests 
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Washington, Mar. 23. - 
authorities, 






























































ence 


Conference, 
time later this year. 





This the straddle 


illustrates 
mounted axle pinion used in the 
new Ford truck full floating axle. 
It likewise shows the wide pinion 
and ring gear teeth and the 
rugged bearing mountings. 


with motor vehicle 


tor vehicle legislation 


shafts are 1% inches in diameter, 
a substantial size for the full- 
floating type, since they are re- 
quired to transmit driving forces 
only. 


meeting of the National Confer- 
ence in 1930. 
These standards 
uniform vehicle code and the 
model municipal traffic ordinance 
which the committee at its first 
meeting on Jan. 17-18, 1934, found 
to have in general stood the test 
of time but to need revision in 
certain aspects to meet present- 
day traffic conditions more fully. 
The first three days of the 
meeting were devoted to work by 
a drafting sub-committee and 
the next three days the main 


Engine Features 

The V-8 truck engine is 
equipped with the new dual down- 
draft carburetion system which 
has proven so successful in giving 
improved fuel economy for the 
passenger car, 

The truck engine also utilizes 
new cast-iron cylinder heads with 
which horsepower output is ob- 
tained equal to that of the former 


: : . | committe i raffic 
power-plant equipped with alumi-| jaws aaa aie on in 
|}num heads and single carburetor. session 


| The engine develops in excess of 
80 h.p., approximately 5 h.p. more 
than that given for the former 
engine. A new combustion cham- 
ber shape for the cylinder heads 
permits obtaining a greater power 
| output from a lower compression 
pressure than heretofore. The 
compression ratio of the new iron 
| heads is 5.32 to 1, giving a com- 
pression pressure of 109 lbs. per 
sq. in. at 2,500 r.p.m. 

To assure long bearing life un- 
|der continuous operation with 


Car Lights Discussed 
Motor vehicle lighting equip- 
ment requirements and the ques- 
tion of enforcement of these re- 
quirements were reviewed at a 
special meeting. It was the con- 
sensus that the lighting provi- 





makes them especially 
suitable for use in truck work. 

Among other changes in the 
trucks for 1934 are a new seat 
cushion with “mattress” type 
springs, in which the driver or 
passenger weight is distributed to 
a larger number of coils, thus 
making possible the use of softer 
springs without danger of bottom- 
ing. The cushion now has two 
cotton pads assembled over the 
top instead of one, which enables 
it to maintain its form and ap- 
pearance for a much longer time. 
A higher and more deeply sprung 
seat back is used. 

The front bumper has _ been 
lengthened and will be chrome- 
plated. Both front and rear bump- 
ers of the commercial cars have 
been redesigned and will also be 
chrome-plated. The tail lamp for 
the commercial cars is now 
mounted on the rear door of such 
body types, which provides clear 
vision for the license plate at all 
times and also permits raising the 
rear bumper to standard height. 


qualities, 


Ford Rear Axle 





When the driveshaft is detached 
and partially removed from the 
wheel, this is the way the rear 
axle looks on the new Ford V-8 
truck and commercial models. 


heavy loads, the truck engines 
are equipped with connecting rod 
insert bearings of a new high- 
lead bronze, the same material as 
that employed for airplane and 


conditions, This new bearing ma- 


DON’T WAIT, WIRE to your 
congressman, senator and to 
President Roosevelt today. Ask 
them to KILL THE WAGNER 
BILL! 


automobile dealers. 





terial is capable of withstanding 


the bearings show no measurable 
wear (less than 0.0002 in.) in 10,- 
000 miles of use. 
New Camshafts 
The truck engines will be 
equipped with the new cast alloy- 
steel crankshafts which have re- 


territory you cover. 
you personally at once. 
respected. 





shafts are forged integral. Where 
the shafts slip into the differential 
side-gears 16 spline fittings are 
used with the shafts upset to 
eliminate localized stresses. The 


cently been announced for the V-8 
Ford engine. The resistance of 
these shafts to the reversed 
stresses incident in crankshafts 
and their remarkable wearing 


Traffic 
members of a com- 
mittee of the National Confer- 
on Street and Highway 
Safety on uniform traffic laws 
and ordinances, met in Washing- 
ton this week and pushed for- 
ward the preliminary work point- 
ing toward the Fourth National 
projected for some 
The com- 
mittee was organized early in 
1934 to consider the experience 
regulation 
during the past four years and to 
propose changes that may be 
considered desirable in the stand- 
ards for state and municipal mo- 
which 
were set up by the last general 


included the 






lf You Sell To 
Automobile Dealers-- 


—you can greatly increase your earnings, with little 
added effort. We want representatives for all large 
centers. Our products are advertised direct to all 
Many items are steady repeat- 
ers. Our dealer patrons now number nearly five 
thousand and our business has multiplied three 
times in ten months. This is a proved proposition— 
worth from $15 to $50 a week to you. 
giving present connection, length of service, and 
We'll write you, or interview 
Your confidence will be 


Address “CONFIDENTIAL” 
Care of Automotive Daily News 
DETROIT, MICH. 


Discussed In Capitol 


o-—- 
sions of the present state motor 
vehicle laws are out of date, 
having been written on the basis 
of single beam equipment, where- 
as the greater number of motor 
vehicles on the road today are 
equipped with lights which pro- 
ject more than one beam. In 
view of the greatly increased 
speeds so prevalent on the open 
highways, particularly at night, 
it was held that adequate illumi- 
nation with attention to the need 
for avoiding glare is becoming 
increasingly important. The spe- 
cial committee’s recommendations 
are expected to make for greater 
safety and at the same time 
greater comfort to all users of 
the highway. 

Other matters considered by 
the committee include speed regu- 
lation and other rules of the 
road, motor vehicle equipment, 
sizes and weights, highway pa- 
trols, mechanical equipment in- 
spection, drivers’ license laws, 
financial responsibility, and ad- 
ministration. 

All of the matters under con- 
sideration this week will be pre- 
sented for final action by the 
Fourth National Conference on 

































Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 





Street and Highway Safety. That 
conference will be held in Wash- 
ington, but the date has not yet 
been determined. 

Modernized driving rules to 
meet the requirements of pres- 
ent-day traffic conditions, and 
measures for developing a great- 
er sense of responsibility on the 
part of the average driver, were 
also considered by the Drafting 
Committee on Uniform Laws and 
Ordinances of the National Con- 
ference on Street and Highway 
Safety. 

The right-of-way of pedestri- 
ans crossing streets at intersec- 
tions would be emphasized by 
specifying that drivers must slow 
down or stop if need be to avoid 
hazard to pedestrians. This and 
a number of other changes would 
be introduced to strengthen the 
model municipal traffic ordi- 
nance which was first adopted by 
the Conference in 1928, and has 
served as the basis for local 
ordinances adopted in hundreds 
of American cities and towns. 

The responsibility of drivers is 
to be sought, according to the 
recommendations of the com- 
mittee, by nation-wide adoption 
of a drivers’ license law which 
would be adapted to conditions 
in the agricultural as well as the 
industrial states. 














Write fully, 
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Speeds New 


New Haven, Mar. 23.—Reports 
of increased activity in the plants 
of southern New England man- 
ufacturers who supply various 
branches of the automotive in- 
dustry are being received from 
a number of cities in this state 
and Massachusetts. In addition 
to the gains reported in a sur- 
vey conducted last month by Au- 
tomotive Daily News, other con- 
cerns in this city, Waterbury, 
New Britain, and Springfield, 
Mass., are showing increases di- 
rectly attributed to the upward 
trend in automobile sales. 


The American Tube Bending 
Co. here is reported to be rushed 
with orders, and indications are 
that the plant will be kept busy 
for many months on its present 
capacity schedule of 40 hours a 
week. The personnel has been 
increased about 25 per cent. 

Demand for tools used in au- 
tomobile manufacture has caused 
a spurt in operations at the plant 
of the Geometric Tool Co. here, 
which has been operating 35 
hours a week as contrasted with 
17% hours a year ago. 

Distinct optimism is reflected 
in the annual report of the 
Stanley Works, New Britain, 
submitted to stockholders re- 
cently by C. F. Bennett, president. 
Steady increases in business are 
noted, with prospects of contin- 
uance. Regular dividends of one 
and one-half per cent on pre- 
ferred and one per cent on com- 
mon stock have been voted by 
the directors. 

More unfilled orders for ma- 
chines than in several years past 
are reported by Herbert H. Pease, 





president of the New Britain | 
Machine Co., in his annual state- | 
ment to stockholders which dis- | 
closed definite improvement and | 


a sound financial condition. 

The Van Norman Machine Tool 
Co., Springfield, Mass., has added 
about 30 employes to its force in 
the past 30 days, according to 
James Y. Scott, manager. Busi- 
ness has shown steady gains 
since the first of the year. 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 





Oil Men to Convene 
At Fort Worth, Texas 


New York, Mar. 23.—Technical 
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New Industrial Activity 


England Plants 





French Production Down 
Washington, Mar. 23.—French 
automobile production declined 
sharply in February as compared 
with the preceding month, ac- 
cording to a report to the Com- 
merce Department. Citroen in 
particular, it is pointed out, has 
reduced its production schedule. 
The January output of this com- 
pany 
creased 40 per cent below that 
for December. The Peugeot 
company is believed to rank at 
the present time as the largest 
French producer, followed by 
Renault, with Citroen third. 


Open Dallas Warehouse 

Cincinnati, Ohio, Mar. 23. — 
Aluminum Industries, Inc., manu- 
facturers of Permite Products, 
has announced the opening of a 
new warehouse in Dallas, Texas, 
on April 1. 


is estimated to have de- 


Harold Phillips Joins 


Sunnen Products Co. 

St. Louis, Mar. 22.—Announce- 
ment has just been made that 
Harold Phillips, formerly presi- 
dent of Climax, Jones & Quinn, 
Inc., has joined the Sunnen prod- 
ucts Co., of St. Louis, as a special 
sales and research engineer. 

Mr. Phillips is well known in 
the maintenance industry being a 
charter member of, and having 
served as National Secretary for 
the Automotive Engine Re-Build- 
ers’ Assn. since June, 1932. 


Firm Shows Loss 

Louisville, Ky., Mar. 23.—Report 
of the Mengel Co. and its sub- 
sidiaries including Mengel Body 
Co., for the year ended Dec. 31, 
1933, certified by Ernst & Ernst, 
auditors shows a net loss from 
operations of $471,237. Net sales 
for the year amounted to $4,997,- 
404. Cost of sales, selling, exclu- 
sive of depreciation, etc., was $4,- 
853,283. Operating profit before 
depreciation was $114,121. Con- 
solidated surplus as of Dec. 31, 
1933, amounted to $5,810,645 after 
deducting charges. 


Willys Workers 
Roll Expected 
To Increase 2,000 


Toledo, Mar. 23.—Employment 
of 2,000 workers by the end of 
the week at the Willys-Overland 
plant here is expected on the 
basis of arrival of material ship- 
ments. At the start of the week, 
it was reported that about 1,400 
workers were employed. 


Carload shipments of steel, 
tires and equipment are arriv- 
ing more rapidly and it is be- 
lieved it will be possible to have 
3,000 workers on the payroll by 
April 1 when the first of the 1934 
models will come off the produc- 
tion lines. 

Dale R. Wilson, president of 
Willys-Overland, Inc., expressed 
his encouragement with the re- 
ception of the Willys cars in the 
western states upon his return 
from a business trip to the Pa- 
cific coast. He reported expan- 
sion of the dealer organization 
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with many applications being re- 
ceived from all sections. 

About 20 per cent of the present 
production schedule will be 
shipped to foreign countries, R. 
J. Archer, vice-president of 
Willys Export Corp, said. This, 
he said, will not be sufficient to 
keep up with the increasing ex- 
port demand. 


Connecticut Tag Ruling 

Hartford, Mar. 23.—Michael A. 
Connor, motor vehicle commis- 
sioner of Connecticut has ruled 
that “all residents of Connecticut, 
operating motor vehicles in this 
state are required to take out 
Connecticut registrations for such 
vehicles.” This bans Georgia’s 
mail-order registrations. The 
only exception to this ruling is 
when Connecticut residents have 
a business location outside the 
state jurisdiction and operate 
commercial vehicles wholly with- 
out the state or in interstate busi- 
ness. 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner BilL 








Styled to stir interest 
...priced to make sales! 


NEW HUPMOBILES...NEW DEALER 
POLICIES! PROFITS FOR YOU! 


The automobile shows started something!... 


Streamlined cars have become the one big feature 


that is stirring public interest... People are saying: 
—“Hupp has made Streamlining BEAUTIFUL” 
...“And Hupmobile prices are right!”...Talk 
like that means SALES! 






One look at the new Aero-dynamic Hupmobiles 


will convince you that the product is right. 


Now how about the contract?... Well, Hupp’s new 


dealer policies for 1934 are so liberal and inter- 


esting that there isn’t space here to describe them 


...And territories are going fast...S5o0 write, wire 


or phone for full information on the franchise. 


= m ...The ultra-modern 
1095 Aero-dynamie Hup- 


mobile — most BEAUTIFUL of the 
air-minded cars — 6 cyl., 93 H. P. 
121” wheelbase, 6-passenger, 4-door 
Sedan, $1095; Victoria, $1115; 8 
eyl., 115 H. P. Sedan, 127‘ wheelbase 
$1245. Victoria $1265. (list prices) 


and practical problems of oil 
production in the widely varied 
fields of Texas will be aired in 
formal paper and free discussion 
when the Southwestern District 
of the American Petroleum Insti- 
tute’s Division of Production 
holds its spring meeting at Fort 
Worth, April 20 and 21. 

Details of the program are 
being worked out by a committee 
composed of W. T. Doherty, 
Humble Oil and Refining Co., 
chairman; C. B. Clement, The | 
Texas Co.; Paul Hubbard, Gulf | 


Production Co.; Melbert Schwarz, 
T Seaboard Oil Co.; R. B. 
a te S75 ..» This big Hupmobile 
ed 4-door, 5-passenger 
Sedan is a sensational value in the 


Kelly, Pure Oil Co., and J. E. 
Warren, Group No. 1 Oil Corp. 

low-medium price field. 80 H. P. 6 
eyl., 117’ wheelbase — also Coupe 


| with rumble seat—$795. (list prices) 









Reopen Biggest Plant 

Creighton, Pa., Mar. 23.—Unit 
No. 1 of the Pittsburgh Plate 
Glass Co., operating the largest | 
plate glass plant in the world} [ 
here, has been placed in opera- | | 
tion after an idleness of more | ———— ae 
than a year. New workers will 
not be hired, but employment will 
be spread to increase the weekly 
hours of regular employes. The 
plant is operating at 50 per cent 
of capacity, with bulk of the busi- 
ness coming from the automotive 
industry. 


* = ...The newest thing in| 
Hi95 Aero-dynamic design,| 
this Hupmobile Coupe combines| 
streamlining with BEAUTY te an 
extraordinary degree — the “6” at 
$1195—the“8” at $1345. (list prices) 


" 


MICHIGAN 


Auto Felt Elects 


Grand Rapids, Mar. 23.—Direc- 
tors re-elected by the American 
Auto Felt Corp. at the stockhold- 
ers meeting here Monday were 
J. C. Bolles, Wade E. Sackner, 
A. A. Ginsburg, Lewis A. Geistert, 
W. W. Hoagland, Siegel W. Judd 
and A. L. Siegel. Officers will be 
elected later. 








HUPP MOTOR CAR: CORPORATION... DETROIT, 














14 


AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 24, 1934 


Why Shouldn’t They Smile? 


Who Can Sell An Employe 


a Car?--A 


Sticker To 


Makers and Dealers 


By E. M. 


HERE is a business argument 

between the automobile man- 
ufacturer who contends that he 
has a right to sell cars to his 
employes at a discount or other 
favorable terms, the dealer who 
says that the retail dealers code 
prohibits ears being sold at any 
other price than the list price 
except to members of the dealers 
immediate family, and the auto- 
mobile worker, who, as the inno- 
eent bystander, wants to buy a 
car, but doesn’t know what the 
row is all about. 

Right here in Detroit the car 
manufacturers contend that they 
have a right to sell their product 
to those who help produce it. 
They claim that it is their in- 
herent right to sell cars as they 
have done in the past to any 
employe if such car is for the 
personal use of the employe. 

The automobile worker says he 
can’t see why he can’t purchase 
the car he helps build. He thinks 
the Code, after regulating the 
number of hours he should work 
and the minimum amount of 
wages he should receive, has no 
right to step in and abolish the 
custom of his getting a car at 
a special price. 

The dealer says that according 
to the Code the factory is not in 
the retail business and therefore 
ean not sell the car to the worker. 
The dealer is right in the strict 
interpretation of the Code. He 
is also baeked up by the Code 
authorities who say they will in- 
terpret and carry out the code 
provisions to the letter. A few 
of the manufacturers who oper- 
ate retail branches claim that 
they are retailers as well and 
the puzzle is getting thicker 
every day. Two or three attempts 
have been made to stretch the 


Super-highways 
Breed Careless 
Drivers, Claim 


Washington, Mar. 23.—The ac- 
cident menace to the super-high- 
way movement as _ stated by 
Harold G. Hoffman, New Jersey 
Motor Vehicle Commissioner, has 
attracted considerable attention 
among Federal highway officials 
and representatives here of other 
groups identified with the de- 
velopment of improved facilities 
for motor vehicle use. The opin- 
ion is unanimous that Mr. Hoff- 
man sums up the case with 
especial and emphatic pertinence 
when he says: 

“The super-highway of every 
motorist’s dream hardly is likely 
to materialize so long as our 
currently finest expressions of the 
highway designer’s art receive 
such super-abuse in the form of 


Your wire to KILL THE 
WAGNER BILL today may 
Save your business TOMOR- 
ROW. It’s worth the cost to 
wire your representative to kill 
it! 





bad driving. That these roads 
are abused is more than evident 
in the fact that they produce a 
conspicuously large number of ac- 
cidents. It is a sad and serious 
reflection of the attitude of en- 
tirely too many motor vehicle 
operators that when they find 
themselves on today’s finest high- 
ways—the super-highway — they 
become super-careless.” 

Hoffman singled out the famous 
Mt. Vernon Memorial Boulevard 
as an illustration of the point he 
is making. After pointing out 
that New Jersey’s best roads are 
prolific accident breeders, he con- 
tinued: 

“Moreover, one of the finest and 
most costly of all highways, the 
famous Mt. Vernon Memorial 
Boulevard near Washington, 


LUBECK 
question to the breaking point 
but so far the question remains. 
In other lines of industry it is 
being done every day. Even in 
the simple matter of food products 
each store keeper reserves the 
right to sell his employes just 
what they want at any special 
price the store owner or manager 
may put on the commodity. 
Under the marketing rules sec- 
tion “B” of the Code the exact pro- 
cedure for selling a car is outlined. 
The only exceptions set up cover 
the sales to the proprietor’s im- 
mediate families, or members of 
Your protest against’ the 
Wagner Bill may prevent 
A. F. of L. domination of your 
business. Wire your represent- 
ative and protest today. 





his organization, and such cars 
must be registered with the proper 
authorities. These authorities are 
the State Advisory Committee, or 
the dealer’s own trade associa- 


tion. Dealers claim that the 
manufacturers, even by the widest 
stretch of the imagination 


can not circumvent that ruling. 

And so the matter stands, The 
dealer, backed up by his code, 
says there isn’t any precedent on 
which a mediator can fall back. 
The dealer says that even the old 
custom of the factory turning 
a sale to a factory employe over 
to the dealer who must handle 
the used car and what paper may 
be attached to the deal is a vio- 
lation of the marketing code. 
Viewed from any angle the fac- 
tory is tied up—the dealer is 
stubborn and the employes are 
faced with the problem of either 
buying a used car right away, 
waiting 60 days to buy a demon- 
strator, or walking. 


which was built by the U. S. Bu- 
reau of Public Roads, has an ac- 
cident record that discourages 
many in their effort to believe 
that roads can be made foolproof. 

“No motorist has any right to 
object to the regular patrol of 
such roads and the vigorous pros- 
ecution of those who are appre- 
hended in violations. Let acci- 
dents on the finest roads continue 
to pile up and the inherent safety 
of advanced highway design will 
be so thoroughly discredited that 
there will be a pronounced reac- 
tion against it. The super-high- 
way movement will receive a set- 


back from which it will take 
years to recover. 
“The reputation of the fine 


highway is peculiarly sensitive to 
its accident record. Mishaps on 
it are not considered in their rela- 
tion to the volume of traffic 
which such a road carries. In 
the case of the Mt. Vernon Boule- 
vard, for example, Federal of- 
ficials, proud of the road’s devel- 
opment, have pointed out that the 
number of accidents is in no way 
disproportionate considering the 
volume of traffic flowing over the 
road. In fact, the records show 
that the number is significantly 
smaller 
prominent highways. The 
is well and soundly taken and yet 
the general public cannot see it 
for most of us think of the best 





highways in terms of complete 
safety and entire freedom from 
accidents.” 


Firestone Asks Bids 


Cleveland, Mar. 23.—Bids are 
being received by the Firestone 
Rubber Co. for the construction 
of a $200,000 service plant at Eu- 
clid Ave. and E, 18th St. A two- 
story concrete structure with a 
lighted clock tower extending 50 
feet above the building is called 
for. It will be a show-place and 
model for the entire Firestone 
chain of station stores. Plans 
have the personal supervision of 
Harvey Firestone. 


than in the case of less | 
point | 
shots at the bill. 











Business is good, so why not a little cheek-cracking? 


The pleased 


gentlemen are (left to right) C. S. Bash, Pacific Coast regional man- 
ager for Dodge; J. E. French, ’Frisco Dodge distributor; A. vanDer- 
Zee, general sales manager of Dodge, and Emerson Poag, Dodge 


advertising manager. 


The picture was taken under San Francisco’s 


well-advertised sun. 


Sparks » 













Chris 
Sinsabaugh 


(Continued from Page 1) 


daily in the financial columns of; 
the dailies, does not particularly | 
mention the Wagner Bill, but he 
does say that “something far 
deeper, far more serious, far more 
fundamental than any wage rate 
is involved in the automotive dis- 
pute, It is interpreted by most 
thoughtful citizens as entailing 
issues affecting liberty itself.” 
* * * 


WALTER LIPPMANN, pro- 
found thinker and a writer whose 
judgment is seldom questioned, 
devoted one of his columns wholly 
to a discussion of the Wagner 
Bill, winding up with: “In the im- 
mediate present this bill looks like 
a great gift to the American Fed- 
eration of Labor. It is the em- 
ployers who will cry out against 
it most loudly. But I venture the 
prophesy that if it is enacted the 
time will come, under the next 
conservative administration, when 
labor will find the bill is not a 
liberation, but a trap which can 
be sprung with the greatest ease, 
once circumstances have 
changed.” 

oe of oe 

ANOTHER DAY Lippmann ob- 
served that “a policy of fostering 
unionism will not work where, on 
the one hand, the government has 
lost its power to induce the em- 
ployer, and must try to command 
him, and, on the other hand, where 
there is no existing organization 
of labor ready to assume the re- 
sponsibility and discharge it ade- 
quately. This can only produce 
exasperated confusion: The em- 
ployers resisting the commands 
from Washington; the employes 
angered by the inability of Wash- 
ington to make its commands 
effective.” 

a * * 

OVER THE AIR in this fight on 
the Wagner Bill have come broad- 
sides hitting at the measure. One 
of them was the voice of John B. 
Kennedy, noted speaker, who did 
not pull his punches in taking pot 


Likewise, Charles R. Hook, vice- 
president of the National Assn. of 
Manufacturers and president of 
the American Rolling Mill Co., of 
Middletown, Ohio, had an inning 
in which he told his invisible audi- 
ence how his company had found 





out the worth of company unions. 
Hook himself came up from the 
ranks and he told how the work- 
men of the American Rolling Mill 
Co. had, 20 years ago, adopted an 
employes’ representation plan, 
and that during all this period 
the company never had a dispute 
with its employes “which had re- 
sulted in the loss of one day’s 
work in any department of the 
plant.” 
a * * 


FROM THIS POINT on the 


column ceases to be an automo- 
tive Literary Digest and returns 
to its muttons—this and that 
about the goings-on in the indus- 
try. 

And the first thing on the tab is 
the clever publicizing of Hudson 
by Lowell Thomas in his Sunoco 
broadcast last Tuesday night. 
Thomas happens to be the air 
commentator who has proved he 
has a following. Remember he re- 
ceived 266,000 telegrams of com- 
mendation following one night’s 
broadcast. 


Thomas was in Detroit Tuesday 
and visited the Hudson plant. On 
the air he told of the activity 
out there, thrilled over the busy 
assembly line, talked about the 
18,000 employes, and regretted that 
Roy Chapin was not there to meet 
him, Chapin happening to be in 
Washington at the time. And 
then he had Chapin tune in from 
Washington and chime in on the 
talk by reporting the activity of 
the industry and what it means 
in recovery terms. Chapin’s fa- 
mous trip from Detroit to New 
York ages ago, the first time a 
light car ever had made the trip, 
added a human interest touch that 
clicked with the listeners. 


+ % co 


TED ALLEN of the Saturday 
Evening Post tells me that the 
March 17 issue of the Ben Frank- 
lin brain child carried more auto- 
motive advertising —31 pages — 
than since January, 1932, and that 
the March 10 issue of 124 pages 
and cover was the biggest overall 
number since April, 1932. 


* * * 


INTERESTING, too, is the re- 
port of one of Detroit’s big depart- 
ment stores that “The Turning 
Wheel,” Arthur Pound’s history of 
General Motors, is one of the 
three best, not six, sellers at pres- 
ent. Showing that the column 
wasn’t so far off in its review of 
the book. 


* * & 


NOTHING trade about it, yet 
there’s an item in a Detroit paper 
telling how Sanford Adler has set 
some sort of a record by being 
given his thirty-third ticket for 
traffic violations. Mebbe some 
dealer will have a fellow feeling 
for Mr. Adler. Sefore the thirty- 
third ticket Adler had promptly 
paid his fines, which led the judge 
this time to compliment him for 
his willingness to co-operate with 
traffic officials. 


The thirty-three tickets included 
eight for speeding, several for 
driving without his operator’s li- 
cense on his person others were 
for parking overtime and for fail- 
ure to stop at stop streets. 


CATA Launches 


Campaign to Cut 
Taxes and Fees 


Chicago, Mar. 23.—The Chicago 
Automobile Trade Assn. has come 
to the rescue of Illinois motorists, 
overburdened by taxation and fees 
“for the privilege of owning and 
using their own property.” 

In its current bulletin figures 
are presented disclosing that the 
total tax bill levied on motorists 
of this state in 1933 was nearly 
$100,000,000, and that between 65 
and 75 million dollars, or 37 per 
cent of the total revenue collected 
by the state, was paid in the form 
of state and municipal taxes and 
fees. 

“Illinois motorists, customers 
of motor car dealers, are grad- 
ually becoming tax conscious,” 
states the bulletin. “Imposition 
of the sales tax has had its effect. 
Rumblings of dissatisfaction are 
beginning to be heard and in the 
not far distant future may be 
expected to develop into a demand 
for tax reduction on motor 
vehicles. 

“During 1933, Illinois motorists 
paid $15,500,000 in registration 
fees, $29,200,000 in gas tax, $5,000,- 
000 for five months in sales tax, 
$7,500,000 in vehicle taxes to eities, 





DON’T WAIT, WIRE to your 
congressman, senator and to 
President Roosevelt today. Ask 
them to KILL THE WAGNER 
BILL! 





$10,000,000 in personal property 
tax, to say nothing of the millions 
collected by ‘Uncle Sam’ through 
the manufacturers’ excise taxes. 

“The need for any such vast 
amount of revenue from motor- 
ists no longer exists in Illinois. 
The state highway system is eom- 
pleted, or very nearly completed. 
Registration fees and gas tax 
revenue—some $45,000,000 a year— 
is millions of dollars more than 
can be used for the purposes for 
which they were raised.” 


IN THIS 
CORNER 


(Continued from Page 4) 


dollars and creative energy in in- 
stituting the greatest ‘Buy Now’ 
spirit ever attempted and the re- 
sults speak for themselves. Any 
legislation that would have the 
effect of retarding the efforts of 
those automobile achievements of 
the past year would be harmful 
also to those major industries 
supplying the component ma- 
terials of automobile manufacture 
with consequent damage to the 
Recovery structure you have so 
painstakingly built.” 


The Old Memory 
Is Slipping 


Chris Sinsabaugh, as a news- 
paper man you are excellent but 
as an authority on race news you 
don’t seem so hot. In your issue 
of Mar. 21 you give Len Zengel 
credit for winning the first Fair- 
mount Park road race. Unfor- 
tunately, this assertion is wrong; 
since both of us couldn’t have 
won it. I won not only the first 
but the second one, as you ought 
to remember. For your further 
information, I managed the Dues- 
enberg team, which was the first 
American combination to ever 
win a French classic.—George H. 
Robertson, Theodore Luce, Inc., 
Lincoln and Ford dealer, New 
York City. 












To Incorporate 

Lincoln, Mar. 22.—A state ad- 
visory committee of the Nebraska 
Motor Vehicle Dealers’ Assn. with 
headquarters at Omaha has filed 
articles of incorporation with the 
Nebraska secretary of state. The 
incorporated committee is a non- 
profit organization and is com- 
posed of J. C. Higgins, M. C. 
Meeks, H. Brugardner, W. L. 
Broherton, W. H. Wetherell and 
Grant McFayden. 
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Pressed Metals Reflects 
Increased Motor Sales 


Ottawa, Mar. 23.—Sudden up- 
surge in the production of auto- 
mobiles in the last four months 
of 1933 is mainly responsible for 
the financial statement of Pressed 
Metals of America, Inc., 1933 
showing net operating income of 
$63,400 as compared with only 
$476 in 1932. After depreciation 
and loss on sale of securities the 
net operating profit for 1933 was 
$31,361, as compared with a net 
operating deficit of $23,861 in the 
preceding year. As a result of 
this excellent showing the com- 
pany was able during the year 
to change an accumulated defi- 
cit of $20,511 into a surplus of 
$12,269 to carry forward into 1934. 
Profits amounted to 28 cents a 
share on common. 


As sales and output of motor 
cars have been keeping up in 
1934 and prospects are much bet- 
ter for the entire year than they 
were for 1933, directors are very 
hopeful that the position will be 
considerably improved in the cur- 
rent year. 

J. W. Leighton, president, states 
that the company’s operation in 
the last two years have been de- 
veloped from a limited and 
unprofitable business to one 
of greater volume of sales. 
The company’s patented Silent 
U Spring Shackles are standard 
equipment on the following 1934 
automobiles: Buicks Nos. 40 and 
50, Chrysler Six, Chrysler Airflow 
Eight, Chrysler Imperial, Conti- 
nental, De Soto, Dodge, Hupmo- 
bile, LaFayette, La Salle, Nash, 
Oldsmobile Six and Eight, Plym- 
outh, Reo, Studebaker B and C., 
and Terraplane Six and Fight. 

Silent Pivots, also a patented 
product for the unshackled ends 
of springs, have been adopted by 
a large number of cars. 

Twelve important parts (cov- 
ered by patent applications) and 
used on the new “knee action” 
or “independently sprung front 
wheels” are now being supplied 
for Buick, Chrysler Six, Dodge, 
La Salle, Oldsmobile and Plym- 
outh. 

The company’s plant has been 
recently equipped with new ma- 
chinery and tools to permit of 
much greater output. 

Write or wire to President 
Roosevelt and your Senator and 
Congressman today and _ insist 
that they defeat the Wagner Bill. 


Chevrolet Ships ’Em 
In 55 Carload Lots 


Cleveland, Mar. 23.—The Chev- 
rolet Motor Co. last week pre- 
sented evidence that it could 


make deliveries of new cars. A| 


trainload of 216 new Chevrolets— 
55 carloads arrived here from 
the Buffalo assembly plant and 
was promptly photographed. The 
picture was used in a full-page 
advertisement Sunday. A news 
story and picture in the automo- 
bile section showed W. J. Grave- 
son, Cleveland zone manager for 
Chevrolet, congratulating the 
train crew of No. 91 on the Erie 
railroad which brought in the 
shipment. 


Virginia Car Sales 
Up One-third Over °33 
Richmond, Va., Mar. 23 (UTPS). 
—An increase in automobile sales 
in the Richmond area has ac- 
companied wholesale and retail 
trade, increased electric consump- 
tion and improved hotel and 
restaurant business, a survey by 
one-third over the corresponding 
1933 period. 


Show New De Sotos 

Detroit, Mar. 23.—Formal open- 
ing of the new Louis Rose Co. 
showroom and the presentation 
of the new Airflow DeSoto to the 
Wayne county motoring public, 
took place simultaneously here, 
Mar. 17. From noon until mid- 
night thousands flocked to the 
showroom, said to be one of the 
largest in the country, to view 
the new models. 


© 








Supercharger Discussed 
At Detroit SAE Meet 


Detroit, Mar. 23.—Requirements | 
of the ideal automobile engine, | 
and the part the supercharger | 
plays in its development, were 
discussed at a Monday meeting | 
of some 500 members of the De- | 
troit Section of the Society of | 
Automotive Engineers by Floyd 
F. Kishline, assistant chief en- 
gineer of the Graham-Paige Mo- | 
tors Corp. | 


The supercharger, said Mr. | 


More Business, More Room 





Kishline, is “fundamentally sound | Gar Wood Industries, Inc., is building an extensive addition to its 


and is in major respects qualified | plant in Detroit. 
to become the next logical step | and is of fire-proof construction. 


in approaching an ideal engine.” 





The building has 13,000 square feet of floor space, 
Production facilities will be on the 
ground floor, and departmental offices on the second floor. 





Wisconsin Wholesalers 


Agree to Observe Code 

Milwaukee, Mar. 23.— Meeting 
at Milwaukee, the Wisconsin Au- 
tomotive Wholesalers’ Assn. this 
week voted to co-operate with the 
special situation existing in that 
state by operating exclusively as 
a code organization, holding itself 
also in readiness for action on 
national code matters in accord- 
ance with authority delegated by 
the national code authority. 

The sessions were in charge of 


F. H. Suter, president. B. W. 
Ruark, general manager of the 
Motor and Equipment Whole- 


salers’ Assn., was an invited guest. 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 








PUES A WAN 


who'll buy 20 cars this year . . 
- on a $20,000 income 


Siam 


No, he’s not a politician with a tin box. Just an executive with a staff of salesmen. As 


we've said before, an executive's purchasing power doesn’t always depend on his per- 


sonal income. 


If you want to sell salesmen’s cars, you'd better tell your sales story to men like this. 


They're the ones who foot the bills, who must be sold on your car as the most practical 


for the purpose. 


How to do it? With straight-from-the-shoulder advertising about efficiency and economy. 


Where? In the magazine that today’s rapidly changing business picture makes “required 


reading” for 89,561* of today’s busiest and most important executives. In the magazine whose 


circulation is limited by the publisher to such top executives alone. In— 


*89,561 A. B. C. Dec. 30, 1933 Issue. 
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Washington Hopeful For 


Labor Row Decision Soon 





(Continued from Page 1) 


were summoned here Tuesday. It 
found expression in labor’s less 
adamant attitude following its 
four-hour conference with the 
President yesterday afternoon. 
This attitude on the part of the 
union leaders was ascribed to the 
presentation to them of a definite 
plan of adjustment by the chief 
executive. 
Proposal Is Secret 

The nature of the President’s 
proposal remained a closely 
guarded secret early today, but its 
solvent effect was evident in the 
order of union chiefs for contin- 
ued postponement of the strike. 
While under instructions to say 
nothing for publication, the atti- 
tude of the workers’ representa- 
tives as they left yesterday’s con- 
ference gave rise to genuine hope 
that the deadlock would be 
broken and the industry allowed 
to pursue its production program 
without interruption. 

Certainly the manufacturers | 
were sticking to their guns. In-| 
terpreting labor’s modified posi- 
tion, they issued a statement 
which began with the declaration: 
“Confronted with the plain truth 
that the threatened strike is for 
union domination of the automo- 
bile industry, Mr. Green has now 
shifted his ground. 

“He says recognition of the A. | 
F. of L. is not an issue and has| 
not been raised. 


Charge Camouflage 

“That is camouflage. He knows 
the American people would not/| 
stand for an A. F. of L. dictator- | 
ship if they realized that was his | 
real purpose. Yet Mr. Green him- | 
self has said there is room for 
only one labor organization in the | 
United States, and that if organ- 
ized labor has to strike for what 
it wants, strikes must come. 

“Mr. Green now states that the 


Don’t Let Wagner fix your 
wagon. Wire to your represent- | 
atives now to kill the Wagner 
Bill. 





workers have merely asked that 
the manufacturers deal with rep- 
resentatives of their own choos- | 
ing: that the manufacturers per- | 
mit the employes to enjoy the | 
rights guaranteed them by the 





labor provisions of the law. He 
evidently wants to make people 
believe that the manufacturers 
have not done so. 

“What Mr. Green now says he 
wants is exactly what the manu- 
facturers have done and are 
doing. | 

“Every right of the employes 
under the Recovery Act and the 
automobile manufacturing code 
they are free to exercise.” 


Abandon First Demands 
It was prior to the issuance of 
this statement by the N. A. C. C. 
that Green, Collins and other 
labor spokesmen announced aban- 
donment of the wage and hour 


adjustment demands in their 
original program. These were 
dropped, the labor leaders de- 


clared, at the behest of the ad- 
ministration and with the desire 
of simplifying the adjustment 
task undertaken by the President. 

Their elimination left only the 
recognition issue to be composed; 
bringing the whole question down | 
to one of whether or not the man- 
ufacturers were violating the la- 
bor provisions of their code by 
refusal to grant their employes 
complete freedom of collective 
bargaining. This gesture was en- 
tirely to the satisfaction of the| 
industry’s representatives who| 
have maintained all along that | 
their position and practices have | 
been entirely consistent with the | 
Recovery Act’s requirements. 
Want Licensing Powers Invoked | 

On the eve of their conference | 
with the President, labor’s chief- 


tains let it be known that they 
were prepared to advocate that 
the licensing powers of the chief 
executive be invoked against the 
manufacturers. This intimation 
produced scarcely a flutter in in- 
formed circles where it is realized | 


that while the President is 
granted broad powers under sec- 
tion 4-b of the act, these may be 
utilized only in cases of demon- 
strable violation. 


While labor has made unre- 
strained charges of coercion and 
intimidation of workers, and dis- 
crimination against those identi- 
fied with the A. F. of L., these 
charges must be sustained before 
the President is authorized to act 
under section 4-b. Where such 
accusations are probable, the sec- 





tion authorizes a fine of $500 and 
imprisonment for six months of 
offenders with each day counting 
a separate violation. 


Industry’s Position 
As to this aspect of the case, 





the industry’s position is stated 
as follows: 

“The employes of most compan- 
ies by heavy votes have elected 
representatives of their own 


choosing to bargain collectively 
with the management. The com- 
panies neither coerced them, nor 
intimidated them nor interfered 
with their choice. 


“This collective bargaining is 
working satisfactorily and with 
practical results. 

“Employes were not required to 
vote under the _ representation 
plans. If they did vote under 
them, that does not prevent their 
having any other accredited rep- 
resentative of their own choosing 
to bargain for them with the 
management. 


All Can Be Heard 


“Groups may choose such rep- 
resentatives or an individual may 
deal on his own behalf. 

“Employes may be represented 
by anyone showing authority 
from those for whom they speak.” 

The latter statement is taken to 
confirm the industry’s position 
that its members will recognize 
even A. F. of L. representatives 
as spokesmen for their employes, 
such recognition to be confined to 
the spokesman as a representa- 
tive of factory personnel and not 
of the national labor organiza- 
tion. 


See Service Wrinkles 





Nearly 600 garage men and service men attended the recent auto- 


motive conference at Purdue University. 


Here are some of them 


looking at the displays arranged for their benefit. This conference 
has become an annual popular event in Indiana. 





LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding 
month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 
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Ford to Reopen Plants 150 Freight Cars Haul Pontiacs Daily 


In Northwest Provinces 

Vancouver, B. C., Mar. 23. — 
The Ford Motor Co. of Canada, 
Ltd., will reopen its Regina plant 
immediately, it was asserted here 
by R. M. Sale, general sales man- 
ager of the company. Announce- 
ment was previously made of the 
reopening of the Calgary branch. 
The plants which have _ been 
closed for a little over a year, 
will give employment once more 
to a large number of persons, 
said Mr. Sale, who added that 
the reason for reopening them 
was the great improvement in 
the automobile industry through- 
out Canada generally. 

“Aside from the expansion of | 
our own business,” he said, “there 
is a general improvement in the 
automobile business in Canada 
which started last fall and has 
been gathering momentum ever 
since, In Ontario alone there 
has been an increase of 56 per 
cent in the sales of automobiles 
over the same period last year.” 





“i i to President Nine tracks handling 126 freight cars at a time are needed to take care of Pontiac’s rail shipments. 
Poon lp ae demas and | One hundred and fifty loaded freight cars leave for all parts of the country daily. U. S. railroads gain 
oo © far more from hauling automobiles and the materials used in car manufacture than they lose to motor 


d insist 
Soot thon dadwas tha Wagner BU truck freight operators, statisticians claim. 


REGISTRATIONS 30 STATES FEB. 1934-33 


The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals 
for the month have been printed. New states shown today include Alabama, Connecticut, Massachusetts, 
Montana, New Jersey, Oregon and Washington. 
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Business in West 
Improving Says 
Abbott on Return 


Detroit, Mar. 23.—Chester G. 
Abbott, general sales manager of 
the Hudson Motor Car. Co., who 
has just returned from a six- 
weeks’ trip through the _ west, 
finds business almost universally 
better. During this trip Mr. 
Abbott had an opportunity to se- 
cure first hand information re- 
garding conditions in these sec- 
tions of the country. He reports 
a general improvement with the 
Government program of recovery 
accomplishing helpful results. 

Commenting on some of his ob- 
servations during the trip Mr. 
Abbott says, “there is no doubt 
but that Recovery is spreading 
rapidly all over the country and 
is actually being indicated in an 
improvement not only of the au- 
tomobile business but of business 
generally. For instance, in 
California, as a result of the 
repeal of prohibition we find 
that new or revived industries 
are springing up. The vineyards 
and wineries are anticipating 
tremendous gains and are com- 
ing up just like the brewing in- 
dustry in the East. 

“One of the most outstanding 
things that one notices on a trip 
through these territories is the 
great change in feeling. There 
is more confidence and conse- 
quently more buying. A large 
percentage of the automobile 
business is naturally done on the 
extended payment plan. The av- 
erage buyer will not obligate him- 
self for these extended payments 
unless the income from which 
to pay them is certain or his 
business looks certain enough to 
be able to stand the strain.” 





City Testing Station 

Lincoln, Mar, 23.—Under auth- 
orization of a recently passed city 
ordinance compelling bi-annual 
testing of lights and brakes, a 
municipal testing station has been 
opened in the city garage. It will 
do the same work as 40 private 
testing stations over the city, but 
will make no adjustments of 
brakes or lights. A testing fee 
of 25 cents will be charged for 
each car. 


Uruguay’s Market 

Washington, Mar. 23.—An im- 
provement in the prospects for 
the sale of American automobiles 
in Uruguay is reported to the De- 
partment of Commerce for 1934, 
as compared with 1933, because 
cars already in operation are 
wearing out. The market for 
trucks is held to be relatively 
better than that for passenger 
vehicles. 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill. 





Coming Events 





MARCH 
25-30—Miami, American Chemical Society. 
26-27—White Sulphur Springs. West Virginia 
Automobile Dealers’ Assn. State Con- 
vention, 
APRIL 
4—Los Angeles, API California District 
Meeting 
6-7—State College, Pa. Al’l Eastern District 
Meeting 
7-17—Basel, Switzerland. Swiss Industries 
Fair 
14-22—Oslo, Norway. National Automobile 
Show. 
19—New York. Metropolitan Section SAE 
Mecting. 
19-20—Cleveland. National Petroleum Assn. 
Meeting. 
MAY 
1-4—Washington, D. C, { S. Chamber 
of Commerce 
2—New York, Metropolitan Section SAE 


Meeting. 
3-5—Kansas City, Mo. American Chemical 


Society 

9-t1—Tulsa, Okla. National Gasoline Assn. 
of America 

{2-19—-Tulsa, Ok‘a, International letroleum 
Exposition. 


17—New York. Metropolitan Section SAE 
Meeting. 
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Was Rough 


| Affair, Says 


esting report of the hectic session 
between General Hugh S. Johnson 
and leaders of the American 
Federation of Labor held yester- 
day in Washington before the la- 
bor leaders called on President 
Roosevelt, appeared in the New 
York Times this morning. The 
story was written by Louis Stark 
of Washington, and is in part 
as follows: 

The two hour session in Gen- 
eral Johnson’s office was a rough 
and tumble affair. General John- 
son tried to press the union lead- 
ers to his view and was supported 
by his labor assistant, Edward F. 
McGrady, while the union leaders 
“talked back” in crisp Anglo- 
Saxon. 

At one time ten men were on 
their feet attempting to answer 


a point raised by the General, | 


who glowered at them over his 
tortoiseshell spectacles. 


In general, the Administrator 
supported the position taken by 
the automotive manufacturers. 
He said that the companies would 
deal with all the men represented 
by the various groups in their 
employ, and not merely with the 
spokesmen for the majority. 

The national labor board, he 
declared, had no legal standing 
and had no authority to hold 
elections. ‘The board could not 
take up cases for 





Your protest against the 
Wagner Bill may prevent 
A. F. of L. domination of your 
business. Wire your represent- 
ative and protest today. 


and conciliation unless both sides 
agreed. Nor could the _ board 
take up a dispute for arbitration 
unless both sides were willing to 
abide by the decision. 

“Do you want recognition,” he 
asked, “I want you to tell me 
what that means. As far as I 
know, that means that the com- 
pany will bargain with the men’s 
representatives.” 

He was interrupted with the 
declaration that the men wanted 
a free election as a method of 
determining who represented the 
men for collective bargaining 
purposes. 

Waving aside 
General Johnson indicated that 
he felt it reasonable that the 
leaders should show the names 
of the men whom they repre- 
sented. So long as a board would 
adequately protect the men 
against discrimination he thought 
this procedure would be fair. 

The General maintained that it 
was the duty of those who 
claimed to represent the men to 
prove that they did so. Especially 
so would this be true in cases 
where the men had been denied 
such recognition, he added. 

Urging that cases of discrimina- 
tion should not have been pre- 
sented to the National Labor 
Board but should have been taken 
up with the code authority, in 
this case the National Automobile 
Chamber of Commerce, General 
Johnson agreed that an industrial 
relations board should be set up 
under the code. He said that he 
obtained the consent of the manu- 
facturers for the setting up of 
such an impartial board. 

“Will labor be represented on 
that board?” 
Dillon, A. F. of L. representative 
in Flint. 

“Yes,” was the reply. 

General Johnson explained that 
he would see to it that the board 
to pass upon discrimination cases 
would be set up speedily and 
would act to review these cases 
as expeditiously as possible. 

In the presence of the delega- 
tion General Johnson telephoned 
to Clay Williams of the Reynolds 


the question, 


Tobacco Co., vice-chairman of the | 


National Labor in- 


quired whether 


Board, and 
the men 


AFL Meet With Johnson 


New York, Mar. 23.—An inter- | 





mediation | 
| have gone elsewhere 





asked Francis J. | 






and Tumble — 
N. Y. Times | 








Labor Board 


before the 
that 


testified 


last week the Company 


| unions did not represent them. 


The union men gathered that 
the reply was in the affirmative. 
Then General Johnson told the 
union men that the only impor- 
tant issue was discrimination not 
the one they had set forth, a free 
election of spokesmen for collec- 
tive bargaining. 

Pounding his fist on the table, 
the former cavalry officer as- 
serted that charges of discrimi- 
nation in 200 cases out of 250,- 
000 employes “was nothing at 
all.” 


One of the union men argued 
that the question of proper 
choice of representatives was the 
vital issue and he was seconded 
by others. 

“We must have an answer to- 
night, as our men are waiting,” 
the General was informed. 

“That is a threat,” he replied. 
“T cannot consider it.” 

At another time, when the Gen- 
eral was arguing that the men 
should have taken their discrimi- 
nation cases to the code authority 


|and not the National Labor Board, 


Mr. Collins said: 

“Is it reasonable to expect us 
to go back and tell the men that 
for six months these cases which 
have been before the Regional 
Labor Board and now before the 
National Labor Board _ should 

The union men maintained that 
the election procedure, estab- 
lished by the National Labor 
Board, to determine who repre- 
sented the men for collective 
bargaining, was the best way 
of coping with the problem. 

Merely to have a board pass 
upon discrimination cases with- 
out some organization to sup- 
port the men in cases of victim- 
ization was next to nothing, they 
argued. 

To which General Johnson re- 
plied that he had no right to 
force elections upon the employes. 
The union leaders pointed out 
that such procedure under the 
national and regional labor boards 
has been successful in many 
cases. 

When the union leaders left 
General Johnson's office they said 
they were disappointed at the 
outcome and felt that the ad- 
ministrator had receded from his 
position in New York on Mon- 
day, when he said that elections 
might “possibly” be held. The 
delegation, after a hurried lunch- 
eon, went to the White House 
at 2:30 o'clock. 

Speculation was concerned to- 
day with the possibility that the 
method of settling the Frick 
“captive” mine case might be 
used in an attempt to bring peace 
to the automotive industry. In 
this case, the question of a union 
contract and union recognition 
was an issue, 

The employing company agreed 
to deal with the union spokesmen 
as representatives of their own 
employes and concluded a written 
agreement with them. This agree- 
ment mentioned the union repre- 
sentatives by name and title, but 
was written between the company 

Your wire to KILL THE 
WAGNER BILL today may 
save your business TOMOR- 
ROW. It’s worth the cost to 
wire your representative to kill 
it! 


|as a party of the first part and 


the union agents as party of the 
second part. The standard union 
contract gives the union itself 
as party of the second part. 
Whether this is union recogni- 
tion depends upon who argues 
the point. The employer says it 
is not, the employe says it is. In 
the meantime this form of agree- 
ment brought peace to the Frick 


had| Coal Mines. 
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NACC Issues Statement 
ing Stand; Charge 
Green Shifted Position 


“_-a word in 
edgewise’’ 


(Continued from Page 4) 
we were adjusting ourselves to a 
new condition of living. 

Here was a practical example 
of it under our very nose. With 
Spring just around the corner in 
Michigan these men were going 


home to prepare for gardens, to | 


build boats for fishing in nearby 
lakes, to get the old car ready 
for the Summer picnic suppers. 


Why, between 3:00 o’clock and 
darkness in Summer these men 
could enjoy more. recreation 


every day than their fathers had 

in a week! And every hour they 

were off duty made them more 

likely customers for paint, lum- 

ber, seeds, fertilizer, rubber tires 

and gasoline. 
* a * 

THEN WE THOUGHT of how 
the new deal had affected the 
so-called capitalists, 
ting that the majority of these 
“capitalists” who own motor-car 


charitable institutions, For to- 
day, no matter whether dividends 
on preferred or common stocks 
are in arrears or not, no matter 
whether past obligations have 


been paid or not, if a corpora-| 
tion makes any money from its} 


successful .management' then 
ONE-EIGHTH of _ that 
must go to the United States 
government, 
the taxes it pays to city, county, 
state; not to mention the tax 
it pays the federal government 


on every car it produces, nor the | 
imposed by} 
most states on every customer | 
Karl | 
Marx and Emma Goldman must | 
in | 


retail sales taxes 


for its products. Why, 
consider themselves pikers 
what they asked, but were too 
smart to demand! 

* *” ok 

LITTLE WONDER we rubbed 
our eyes and wondered if we 
were not dreaming when within 
a week we were embroiled in a 
theatened strike, when for the 
first time the dawn of a new 
period of prosperity for manu- 
facturer, dealer and auto worker 
appeared on the 1934 horizon and 
was 
reports from not only every state 
in the Union, but a great export 
market! 

There is every reason for the 
automotive industry leading 
every other, as it always has, in 
the fair treatment of its workers, 
whether they be in overalls in the 
factories or 


aie / 
ex ) 


— 


| ganized 
| what it 


profit | 


IN ADDITION to) 


being confirmed by sales 


in white collars on | tive 
the selling sector. There is every | bread!—G.M.S. 





Clarify 


Detroit, Mar. 23.—This_ state- 
ment was issued by the NACC 
last night: 


Confronted with the plain truth | 


that the threatened strike is for 
union domination of the auto- 


mobile industry, Mr Green has 
now shifted his ground. 
He says recognition of the 


American Federation of Labor is 
not an issue and has not been 
raised. 

That is camouflage. He knows 
the American people would not 
stand for an American Federa- 


not forget: | tion of Labor dictatorship if they 


realized that was his real pur- 
pose. Yet Mr. Green himself has 


stocks are widows, orphans, and said that there is room for only 


one labor organization in the 
United States, and that if or- 
labor has to strike for 

wants, strikes must 
come. 

Mr. Green now states that the 
workers have merely asked that 
the manufacturers deal with rep- 
resentatives of their own choos- 
ing—that the manufacturers per- 
mit the employes to enjoy the 
rights guaranteed them by the 
labor provisions of the law. He 
evidently wants to make the 
people believe that the manu- 
facturers have not done so. 

What Mr. Green now says he 
wants is exactly what the manu- 
facturers have done and are 
doing. 

Every right of the employes 


reason why these men_ should 
have the ear of the command 
when they have a grievance, and 
to our knowledge they have never 
been denied this. BUT THERE 
IS NO MORE REASON WHY 
THESE MEN SHOULD BE VAS- 
SALS OF A NATIONAL LABOR 
ORGANIZATION THAN THAT 
THE OWNERSHIP OF THIS 
GREAT AMERICAN INDUSTRY 
SHOULD GO INTO THE HANDS 
OF A FOREIGN NATION! 
Either condition would, in our 
opinion, be equally menacing to 
the millions of men, women and 
children — laborers, sellers and 
stockholders alike—who are di- 
rectly dependent on the automo- 
industry for their daily 





To Do ABOUT 
LABOR UNIONS 
ANNO WAGE, 
INCREASES 2? 
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Is This the Time to Bring That Up? 


























under the Recovery Act and the 
Automobile Manufacturing Code 
they are free to exercise. 

Collective bargaining in the au- 
tomobile plants represented by the 
National Automobile Chamber of 
Commerce complies with the Na- 
tional Industrial Recovery Act. 

The automobile industry has 
supported the NRA from the be- 
ginning. It was one of the first 
to present a code approved by 
the President of the United 
States and, in response to the 
President’s suggestion a few 
weeks ago, the industry again 
further shortened hours and 
raised wages. 


The facts are these: 


The employes of most com- 
panies by heavy votes have 
elected representatives of their 


own choosing to bargain col- 
lectively with the management. 
The companies neither coerced 
them, nor intimidated them nor 
interfered with their choice. 

This collective bargaining is 
working satisfactorily and with 
practical results. 


Employes were not required 
to vote under the representation 
plans. If they did vote under 
them, that does not prevent their 
having any other accredited rep- 
resentative of their own choosing 
to bargain for them with the 
management. 

Groups may choose such rep- 
resentatives or an individual may 
deal on his own behalf. 

Employes may be represented 
by anyone showing authority 
from those for whom they speak. 

What happened in the plants 
was this—under the labor pro- 
visions of the Recovery Act, em- 
ployes were invited to elect 
representatives of their own 
choosing to bargain collectively. 
Plants were divided into voting 
districts in order to provide for 
adequate representation. Em- 
ployes nominated their own can- 
didates and then voted by secret 
ballot for the candidates so nom- 
inated. 

The ballots were counted by 
the employes. The plans them- 
selves are simple and may be 
changed by the employes. Gen- 
erally speaking, elections are held 
annually, but most of the plans 


| provide also for recall of elected 


representatives by their constitu- 
ents if their services are unsat- 


| isfactory to the employes. 


The purpose of these plans was 
to provide machinery for collect- 
ive bargaining, there having been 


| no collective bargaining arrange- 


ments in most of the plants prior 
to the Recovery Act. 

Mr. Green charges that these 
elections were unfair. The facts 
do not support his charge. 

Many of the elected represen- 
tatives now serving under the 
employe representation plans 
are officers and members of local 
unions affiliated with the Ameri- 
can Federation of Labor. 

These elections were held late 
last summer and last fall. If any 
employes regarded them as un- 
fair, they could ignore the repre- 
sentation plans and ask authenti- 
cated outside representatives to 
act for them in dealing with the 
management. 

Mr. Green knows that where 
the latter course has been taken 
the manufacturers have met and 
dealt with these outside spokes- 
men and that in most cases the 
questions at issue have been ami- 
ecably settled. 

There should be no misunder- 
standing as to the issue in this 
strike. Mr. Green seeks to make 
our employes believe that the 
Government favors the American 
Federation of Labor as_ the 
spokesman for labor and through 


such deception to fasten the 
closed shop on American in- 
dustry. 

The issue is American Fed- 


eration of Labor domination. 
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Stocks Ris 


Walkout Threat 
And Stock Bill 


Hamper Buying 


By C, J. ALEXANDER 


New York, Mar. 23.—This was 
an eventful week for the stocks 
of automotive companies with 
prices rising or falling as the 
strike negotiations grew hot or 
cold. The result was a series of 
valleys and hills on the chart of 
motor share prices. 


With the automobile sales de- 
veloping along normal seasonal 
lines there were evidences of con- 
tinued underlying strength in the 
motors but buying was held back 
by threatening walkout. 


The feeling in financial quarters 
was that the manufacturers had 
the sympathy of the public in 
their refusal to give in to the 
unions at this time. The indus- 
try in voluntarily reducing work- 
ing hours by ten per cent with a 
compensating increase in wages 
was believed to have made a great 
contribution to the recovery pro- 
gram, the effects of which would 
be lost by a great strike at the 
height of the busy season. 


Exchange Bill a Threat 

In addition to the threatened 
labor troubles the market gener- 
ally this week was held back by 
the drastic proposed stock ex- 
change regulations on which hear- 
ings were being held at Washing- 
ton. The general picture was 
brightened somewhat by a rising 
tide of sentiment in Washington 
in favor of modifications of the 
securities act of 1933. 


The Automotive Daily News 
stock price average showed the 
following changes for the week 
ended Mar. 21: 


Last This 

Week Week Change 
te ss sccessaees 28.24 26.39 —1.85 
10 Car-truck companies. 29.47 27.55 —1.92 
1 Parts-Accessories ... 21.52 20.30 —1.22 
4 Tire-rubber ......... 24.49 22.48 —2.01 


The labor situation was, of 
course, the dominating market 
influence during the period ended 
Wednesdey. This was clearly in- 
dicated to be the case, not only 
for the motor shares but for the 
enti e stock market Tuesday 
afternoon when intervention by 
President Roosevelt brought on a 
rousing rally in the entire mar- 
ket. The motor shares led the 
upward sweep. 


Motors Most Active 

The motors naturally were the 
most active during the week and 
because of the strike threat at 
times they also were the weakest 
but they showed strong recuper- 
ative powers. The shares of the 
steel companies moved up and 
down in sympathy with the mo- 
tors, this industry depending to 
a great extent upon the automo- 
bile manufacturers for business. 

The decline of only 1.85 points 
in the general motor stock aver- 
age during a per‘od in which the 
labor situation was so unsettled 
was looked upon as a favorable 
showing. The stock market as a 
whole declined substantially more 
than that. 


There has been recently a re- 
vival of interest in preferred 
stocks of strong companies that 
give a fairly good return along 
with safety. Among the stocks 
of this group receiving most 
favorable attention was General 
Motors preferred, which has a 
dividend of $5 a year. 


Ford of Denmark 

Ford Motor Co. of Denmark 
this week reported for 1933 a net 
loss, after charges, of 309,939 
kroner, as against a profit of 
748,165 kroner in the preceding 
year. The company declared a 
dividend, however, and trans- 
ferred 1,000,000 kroner from re- 
served for the writing off of 
patents and selling rights. This 
company is controlled by Ford 
Motor Co. of England. 

The present management of the 
Kelly-Springfield Tire Co. won 
the proxy fight with stockholders 
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who tried to elect a board of 
directors to succeed the present 
board. The losers announced, 
however, that they would con- 
tinue their fight against the pres- 
ent management. At the annual 
meeting the vote was 283,496 to 
235,824. 

Wall Street statisticians this 
week were busy figuring the cost 
per car of the decrease of 10 per 
cent in working time and a com- 
pensating increase in wages 
promised by the automobile in- 
dustry on or before Mar 31. 
There wasn’t any real _ close 
agreement on what the cost of 
the move would be, on a per car 
basis, the estimates ranging from 
$10 to $25. 

The most generally accepted 
figure was about $12.50, computed 
on the expectation of a produc- 
tion of 2,000,000 cars and trucks 
in the nine months from April to 





Your protest against the 
Wagner Bill may prevent 
A. F. of L. domination of your 
business. Wire your represent- 
ative and protest today. 


December, inclusive. This would 
be a total cost to the industry of 
about $25,000,000 of its further 
contribution to President Roose- 
velt’s recovery program. The 
action on the part of the manu- 
facturers of automobiles was 
voluntary and followed several 
previous wage increases since the 
NRA got under way. 


Favorable Reaction 
The reaction in financial quar- 
ters to the wage advance was 
favorable, although observers saw 
the possibility of smaller profits 
unless compensating price ad- 
vances were made. The general 
conclusion was, however, that 
even without price increases the 
effect on business generally would 
be so favorable that the industry 
might offset higher costs by 
larger production. At least this 
would be the case, it was said, if 
other industries followed the lead 

of the automobile makers. 
The close of the first quarter is 





Last Minute Wall Street Wires 


From CONRAD ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Mar. 23 


(3:27 P.M.).—Motor shares continued 


today to mark time as negotiations looking to a settle- 
ment of the labor controversy were continued at Wash- 


ington. 
slightly lower. 


near at hand and that is a signal 
for forecasts as to likely earnings 
for the period, with reports due 
to begin to make their appear- 
ance in a few weeks. It is ac- 
cepted as a matter of fact that 
the automobile industry will 
make a good showing. 


$27,000,000 Gain 


The passenger car and truck 
builders alone are expected to 
report net earnings for the quar- 
ter of $30,000,000, or more, as 
against a deficit of $3,000,000 in 
the corresponding period of last 
year. This would represent an 
improvement of $33,000,000 at 
least in earnings over a year ago. 


G.M. Estimated Yield 


Current estimates are that 
General Motors Corp. will earn 
for the first three months 50 cents 
or more a share on its common 
stock, one calculation putting the 
net at 60 cents a share. This 
would compare with 11 cents a 
share in the first three months of 
1933 and 17 cents in the like 
period of 1932. Alfred P. Sloan 
jr.. president of the corporation, 
told stockholders in a letter last 
week that they could count it 
certain that the 25-cent quarterly 
dividend had been fully covered. 

Possibility of an early resump- 
tion in dividends by some of the 
automotive companies that have 
not already gone back on a divi- 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, MARCH 23, 1934 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit 


Prices at the close after an irregular day were 





dend basis was seen in some 
quarters. This may depend on the 
final outcome of the labor diffi- 
culties, which as this particular 


paragraph is written are still 
unsettled. 
One of the companies men- 


tioned in regard to the possible 
resumption of dividends was L. 
A. Young Spring & Wire, which 
is reported to have returned to 
profitable operations in the cur- 
rent quarter. Further improve- 
ment in earnings, it is said, might 
result in dividend payments. 

The New York Stock Exchange 
this week issued another list of 
companies reporting the purchase 
of their own shares. The Pack- 
ard Motor Car Co. was reported 
to hold in its treasury 9,660 shares 
of its capital stock. E. G. Budd 
Mfg. Co. held 36,440 shares of its 
common and 3,779 shares of pre- 
ferred, while Budd Wheel Co. 
held 25,417 shares of its own 
common. 


Holdings Change 

Changes in holdings since the 
last list was published on Feb. 13 
were reported as follows: Gen- 
eral Motors, 617,689 shares of its 
common, as against 629,057 shares 
previously reported; Norfolk Tire 
& Rubber Co., 4,525 shares of 
common, as against 1,710, and 
1,362 shares of preferred, as com- 
pared with 314 in the earlier 
report. 
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1933 NEW YORK 





Mack Trucks (1) ..... 






23% 16% Allis Chalmers Mfg. ... 
3374 23%, American C. & F. ..... 
American Chain ....... 
gous cone deeeereem EO BF. cacnss 
17% 1134 American Woolen ..... 
57% 473% Auburn Auto (2) ..... 
23% 16% Bendix Aviation ..... 
68% 55 oe eS ae 
2854 20% Borg-Warner .......... 
18% 12 ek acenee 
7% 5% Budd Mfg. Co., E. G. . 
536 334 Budd Wheel Co. ..... 
ees ...» Chie. Yellow Cab (1) 
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3134 18% Electric Auto-Lite ..... 
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23% 11 Houdaille-Hershey A .. 
24% 133% Hudson Motor ....... 
7% 4 Hupp Motor .......+.--- 
46% 3754 Inter. Harvester ....... 
663% 54 Johns-Manville ........ 
44 2% Kelly-Spring. Tire 
14% 8 Lee Rubber & Tire ... 
43% 341%, Libbey-Owens-Ford Glass .... 
1914 15 Ludlum Steel .......-.. 
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High 


1934 
Low 


Last Sale 
Mar. 23 Mar. 16 
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Warner Aircraft Corp. 
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e and Fall as Labor Troubles Loom 


Toledo Business 
For February 


Advances 25.5% 


Toledo, Mar. 23.—-Toledo’s busi- 
ness in February advanced 25.5 
per cent over the same month a 
year ago, it is shown in the latest 
issue of Toledo Business Review, 
publication of the University of 
Toledo college of business admin- 
istration. 

The Review said the index of 
Toledo business, after averaging 
nine important indices, stands at 
116.9 as contrasted to 103.5 in 
January and 93.6 in February of 
1933. 

Gains were recorded in depart- 
ment store sales, electric power, 
bank debits, postal receipts, car- 
loadings, automobile sales, gas 
consumption, building permit 
values, long distance telephone 
calls and newspaper advertising. 

Automobile sales led in the 
gain, the Review reported, with 
car sales 109.1 per cent higher 
than in February, 1933. The Re- 
view pointed out, however, that 


Write or wire to President 
Roosevelt and your Senator and 
Congressman today and insist 
that they defeat the Wagner Bill 


business in February a year ago 
was at a low ebb. Specifically, 
the Review said that there were 
485 new cars and trucks regis- 
tered last month in Lucas county, 
equaling the combined registra- 
tions for February of 1933 and 
1932. 

There was an increase, the Re- 
view said, of 2.3 per cent in elec- 
tric power production in Febru- 
ary as compared to the January 
output. An increase of 12.9 per 
cent in newspaper advertising 
linage over a year ago was noted 
by the publication. 


Financing Gains 
77% in February 
Survey Reveals 








Washington, Mar. 23.—An in- 
crease of 77 per cent for February 
as compared with February, 1933, 
and an increase of 36 per cent as 
compared with February, 1932, is 
shown in preliminary estimates 
of the dollar volume of retail 
financing of new automobiles. As 
compared with January there was 
an increase of 68 per cent, or 
considerably more than the usual 
seasonal increase, it is pointed out 
by the Department of Commerce. 

Comparison of last month with 
previous Februarys and the per- 
centage changes from January to 
February in previous years are 
shown below: 


Comparisons of February, 1934, With Same 
Month of Previous Years 
February, 1934, Was 
77 per cent higher than February, 1933 
36 per cent higher than February, 1932 
16 per cent lower than February, 1931 
41 per cent lower than February, 1930 
50 per cent lower than February, 1929 
January-February Change in Previous Years 


Percentage Change From January 


February, 1934......... -+-67.7 
February, 1923 — 4.4 
RPP errno 0.1 
February, 1931 - +214 
February, 1930..... ere yer 
February, 1929 1. ane 


These estimates on automobile 
financing are based upon figures 
reported to the Bureau of the 
Census by a sample group of 
large finance companies. that 
have been in continuous opera- 
tion since 1929. 


Nebraska Tax Fees 

Lincoln, Mar. 22.—For the sec- 
ond consecutive month gasoline 
tax collections in Nebraska in 
February were greater than for 
the same month a year ago. Re- 
ceipts last month totaled $693,- 
733 compared with $580,160 in 
February, 1933, and $517,290 in 
1932. February this year also 
showed an increase over Jan- 
uary collections. 





OF BIG MONEY 


You can do better, make more 
money, with Dodge. Sales records 
prove it. In a recent two-month 
period (9 weeks’ selling time) sales- 
men from coast to coast reported 
amazing sales and profits. A Penn- 
sylvania salesman, M. Goodman, 
sold 65 new cars, 11 trucks and 30 
used vehicles. During the same 
period, Doss Kizer, Michigan, sold 
an even 90 units including used 
cars and trucks. Out on the Pacific 
coast, at the same time, G. L. Ge- 
rard sold 73 units, of which 62 were 
trucks. That shows the possi- 
bilities for any live salesman with 
Dodge dealers everywhere. You, 
too, can do better with Dodge! 


e ; 


- BIGGEST 
MARKET 


COVERAGE 


VERY salesman owes it to himself to 
find out the facts about making money 
with a Dodge dealer. 


During the past year, salesmen — thou- 
sands of them—have turned to Dodge. 
They have switched because they wanted 
a bigger income, a more secure future. 
They have asked Dodge dealers for a 
“show-down”’ on the profit facts about 
Dodge and Plymouth cars and Dodge 
trucks. And the “show-down” has as- 
tonished them ... pleased them . .. shown 
them an opportunity for making money 
that many of them never dreamed exist- 
ed for ambitious salesmen in the auto 
business. 


A Dodge dealer in your locality is 
waiting to give you a real “show-down” 
of these facts about money making. 


Learn from him why you have many 
more opportunities for profit with this 
complete line that covers over 95% of 
the passenger car market and over 98% 
of the truck market. He will also be 
glad to explain why it is easier to 
close sales when you have more 
convincing talking points than the other 
fellow has! 


The real selling race for 1934 is just 
getting under way ... last year Dodge 
and Plymouth were the biggest winners 
...and they are bound to repeat this 
year. See your local Dodge dealer and 
get the facts. You are sure to lose if you 
delay. See him today .. . right now. 


DODGE BROTHERS CORPORATION 
Division of CHRYSLER CORPORATION 
DETROIT, MICHIGAN 
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